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AnHoTtanus. [IpoBeneHo uccineqoBaHue MojeNel aTpuOyIuy Ha OCHOBe Iienelt MapkoBa u crioco00B X NpHUMEHe-
HHS JUTS TIOBBILICHHS () ()EKTUBHOCTH YIIPaBJICHNs] MAPKETHHIOBBIMH KaHAJIAMU B YCJIOBHSX MHOT'OKaHAJIBHBIX KIIH-
SHTCKHMX IyTed. PaccMaTpuBaloTCs OTrpaHHWYCHHs] IBPUCTUUECKUX M MO3MIMOHHBIX MOJeNeH aTpuOyLuH, KOTOpbIe
pacrpenessioT IeHHOCTh KOHBEPCHH 10 (PUKCHPOBAHHBIM CXEMaM M HE YYUTHIBAIOT MOCIEIOBATEIbHOCTh KaCaHU,
YTO NMPHUBOAUT K UCKAKCHUIO OLIEHKH POy KaHajoB. Moaenb MapkoBa UCIOJIB3YETCsl KaK BEPOATHOCTHBIA MHCTPY-
MEHT aHalM3a IIePexo0B MEXIy KaHaJlaMH W ONpeJeNIeHUs UX BKJIaJa B JOCTIDKCHHE IeneBoro aeictaus. [Iposo-
JATCS CPaBHEHHE PE3yNIbTaTOB aTPHOYINH, TTOIYIEHHBIX C IIOMOIIBIO TPAAUIIMOHHBIX MOZIENE M MapKOBCKOTO MOJ-
XO/la, Ha JAHHBIX KOMIIAHMM W3 CeTMeHTa Iu(poBoro obpa3oBaHWs. AHAIM3 OXBATHIBAET J[BA CETMCHTA — HOBBIX
¥ TIOBTOPHBIX KJIMEHTOB, YTO IO3BOJISICT BEIIBUTH PA3lIMYMs B CTPYKTYpE BIMSHHS KaHAJIOB B 3aBUCHMOCTH OT 3Tara
JKU3HEHHOT'O LIMKJIA [0JIb30BaTesd. MapKoBCKast MOJIENb JEMOHCTPUpPYET Oojiee paBHOMEPHOE pacIpe/ielIeHHe LIEHHO-
CTH MEXJy KaHaJlaMH M BBIABIIIET BBICOKUII BKJIaJ UCTOYHHUKOB, CTUMYJIMPYIOIIUX IEPBUYHOE BOBJICUEHHE, a TAKKE
KoppekTupyeT oneHKy ponu CRM-koMMyHuKauii B IOBTOPHBIX KOHBepcHsx. I[lokazaHo, yTo croxacTuyeckuil moa-
XOJl TOUHEE OTpakaeT (haKTUYECKUE TPACKTOPHH B3aMMOACHCTBHS I0Jb30BATEICH C MPOLYKTOM M MOXET CIY)KHUTh
OCHOBOH UIS TTepecMoTpa OI0LKETHOTO paclpesieNieHus Mexay KaHanamu. O003Ha4eHb METON0JIOTHUeCKUe Tpebho-
BaHMS K IPUMEHEHHIO MOJIEINH, BKIIOYasl 3aBUCUMOCTb PE3YJIbTaTOB OT MOJIHOTHI JAaHHBIX H YCTONYHBOCTH BEPOSITHO-
creil nepexonoB. IlomydeHHbIE BBHIBOABI MOATBEPKAAIOT MPAKTUUECKYIO MPHIMEHHMOCTh MoAenu MapkoBa Kak HH-
CTPYMEHTA aHAIUTHYECKOI IOANEPKKH YIPABICHIECKUX PEMIeHHI B U(POBOM MapKeTHHTe W (POPMHUPYIOT PEKo-
MEH/IAlIMH TI0 UCIHOJB30BaHHIO PE3yJIbTAaTOB aTpUOYIMU AJIsl ONTUMHU3ALUK MEIMaMUKCa U HOBBIICHUS () (HEKTUBHO-
CTH MapKETUHTOBBIX HHBECTHLIUI.
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Abstract. A study of attribution models based on Markov chains and ways of their application to increase the effec-
tiveness of marketing channel management in the context of multi-channel customer paths has been conducted. The
limitations of heuristic and positional attribution models are considered, which distribute the conversion value accord-
ing to fixed schemes and do not take into account the sequence of touches, which leads to a distortion of the assess-
ment of the role of channels. The Markov model is used as a probabilistic tool for analyzing transitions between chan-
nels and determining their contribution to achieving a target action. The results of attribution obtained using tradition-
al models and the Markov approach are compared based on company data from the digital education segment. The
analysis covers two segments — new and repeat customers, which allows us to identify differences in the structure
of channel influence depending on the stage of the user's life cycle. The Markov model demonstrates a more even dis-
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tribution of value between channels and reveals a high contribution from sources that stimulate initial engagement,
as well as corrects the assessment of the role of CRM communications in repeat conversions. It is shown that the sto-
chastic approach more accurately reflects the factual trajectories of user interaction with the product and can serve
as a basis for reviewing the budget allocation between channels. The methodological requirements for the application
of the model are outlined, including the dependence of the results on the completeness of the data and the stability
of the transition probabilities. The findings confirm the practical applicability of the Markov model as a tool for ana-
lytical support of management decisions in digital marketing and form recommendations for using attribution results
to optimize media mix and increase the effectiveness of marketing investments.

Keywords: marketing attribution, Markov model, digital marketing, multichannel customer journeys, marketing
budget allocation, channel performance evaluation, probabilistic modeling, media mix
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Brenenne

Mudposas cpena paauKalnbHO TOBBICHIA HW3MEpH-
MOCTh M YIPaBIIIEMOCTh MapKETHHTOBBIX KOMMYHHKA-
U, 9TO YCHJIMJIO CIPOC Ha aTpHOYIMIO BKJIaja KaHa-
JIOB TIpUBJICYEHUs] KJIMEHTOB. B mepdopmanc-cpene
oopmseTcst 0codasi MapKETHHIOBasi KOHLETILHS, OpH-
SHTHpOBAaHHAsl HA JOCTI)KEHHE H3MEPHMBIX On3Hec-
pe3yJIbTaTOB M OKYMAaeMOCTH WHBECTHLMH, — mepgop-
maHc-MapkeTuHr [1]. IIpu 3TOM HccienoBaTenu yka-
3bIBAIOT HAa CJBUT OT CTATHMYHOTO IIJIAHUPOBAHUS
K IWKIy ONEPaTHBHOTO YIPABICHHUS W ITOCTOSTHHOM
ONTUMU3AINHU: «...MHTEPHET, NH(POBEIE MIATHOPMEI
U TEXHOJIOTHH II03BOJIIIOT PEajM30BaTh BECh YIIPaB-
JIGHYECKHUH IIUKJI pEeKJIAMHOM KaMIIaHUM C MOILIAroBOi
1 peKypcUBHOH onTuMm3anueii» [1, c. 78].

OOHOBpPEMEHHO pacTeT HMOTPEOHOCTH B MOJEISX,
KOTOpBIC YYHUTHIBAIOT II0CIIEIOBATEIbHOCTH B3aUMO-
JIEWCTBUH M BEPOSTHOCTHYIO IIPUPONY IyTH KIMEHTA.
PaGoTbl 1O NPUMEHEHHIO MAapKOBCKUX IIOJIXOJIOB
B OM3HEC-aHAJMTUKE MOKA3bIBAIOT, YTO IIPUMEHEHUE
CKPBITOM MapKOBCKOH MOJENN MO3BOJISICT HMCHOJB30-
BaTh anmapaT TEOPHH BEPOSATHOCTEH M Maremaruye-
CKOMl CTaTHCTHKHM JUId aHaun3a OW3HEC-NPOIECCOB,
a TaKKe pemaTh 3a1a4d KIacCH(HUKAINH U KJIACTepH-
3anuu» [2, c. 41]. Takoil ammapaT NepeHOCUTCA
Ha 33/1a4¥ MHOTOKaHaJbHOW aTpuOyluu, rae Tpedyer-
csi OLEHWBATh BKJAQJ KAXKAOTO KaHaja MapKeTHHTa
B 3aBUCHUMOCTH OT €T0 BIHMSHHUS Ha IeNIeBOE ACHCTBHE
MIOJTb30BATels, @ He NPOCTO aTpHOYTHPOBATh KOHBEP-
CHIO TIOCJICTHEMY HCTOYHUKY.

OpHaKo TpaJUIMOHHBIE METOAMKH OLEHKH 3ddek-
TUBHOCTH W BbIOOpa cTpaTteru (KOppEsIIHOHHO-
pErpecCHOHHbIE, JHHEHHbIE W JIp.) JIEMOHCTPUPYIOT
OTPaHUYCHUS B YCIOBHSIX HEONPEAEICHHOCTH U OOJIb-
moro yncia pakropos [3]. B mpakTuieckoM MapKeTHH-
T'e€ 3TO MPOSBIIACTCSA KaK CMEIleHHe K M30BITOYHO IMpo-
CTBIM MpaBuiaM aTpubyuuu (Hampumep, last-click),
KOTOpBIE UTHOPUPYIOT BKJIAJl PAHHUX KacaHHH U MeX-
KaHaIbHbIE 3()HEKTHI.

Juddy3us wmckyccTBeHHOro HHTeIeKTa M data-
driven  mOIXOJOB  [MOMONHSET 3Ty  KapTUHY:
«...mudpoBast TpaHchOpMAaIms OM3HEC-TIPOIIECCOB HO-
CHT KJIMEHTOOPHUEHTUPOBAHHBIA XapakTep... OXHAa-
I0T... IepCOHaIM3anu. .. Beraer Bompoc o mepecmoTpe
TEOPETUKO-METOIOIOTHIECKIX OCHOB MapKETHHIOBON
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nearensHoCTY [4, ¢. 4254]. A B CMEXHBIX (PMHAHCOBO-
SKOHOMHYECKUX TMPWIOKEHUAX HMOTYCPKUBACTCS HEOO-
XOAWMOCTh CTOXaCTHYECKUX MOJEJICH TMPHHATHS pelle-
HUI: JUId NPUHATHS PEIIEHUH MOXHO HCIOJIb30BAThH
MapKOBCKHMH mporecc [5], 4To METOAO0JIOIHMYEeCKH CO-
3BYYHO MapKOBCKOMH aTpuOyIHH.

B nmocnenHue roapl akTUBHO Pa3BUBAIOTCS HCCIEO0-
BaHUSL S(QQPEKTUBHOCTH MapKETUHTOBBIX WHBECTHIMI
u omeHku ROL. Tak, B padore B. C. Hukuruna otmede-
HO, YTO «KOPpEKTHas OLIEHKAa BO3BpaTa MHBECTULMI
TpeOyeT yJeTra B3aNMHOTO BIMSHUSA KAHAJIOB U JJIUTEIb-
HOTO IWKJIa TIPUHATHS PEIleHus] O MOKymke» [6, ¢. 59].
Amnanormaao M. A. HaropHslif yka3bsIBaeT, 9TO pe3yilb-
TaTel pPEKJIaMHOH KaMIaHUM HANpSAMYIO 3aBHCAT
0T PalMOHAIBFHOTO PACIpEneNieHUs] OI0/DKeTa MEXIy
KaHaJaM{ TIPOABIKCHHUS [7]. DTH TOJIOXKEHUS IOJI-
TBEPIKAI0T HEOOXOIMMOCTb KOMIUICKCHBIX aHAJIHTHYC-
CKMX MOJEJIeH, CIIOCOOHBIX YYHTHIBATh MHOI'OKaHAIIb-
HBIE ITyTHU NOJIb30BaTEICH.

[NomynsipHble 3BpPUCTHYECKHE MOAECIU ATPHOYLUH
(mepBoe/mocnieiHee  kacaHue, nuHelHas, U-oOpasHas
W T. I1.) yIOOHBI C TOYKH 3pEHMS BBIUYMCICHNH, HO TIOXO
OTPaKAIOT JUIMTENIbHBIE 1IETIOYKM B3aUMOJEHCTBUI
KJIIMeHTa ¢ OpeHnoM. BeposTHOCTHBIE MOsIeNT Ha OCHO-
Be 1iereil MapKkoBa Mo3BOJISIIOT YCTPAHUTh 3TOT MpoOdel,
oOecrieunBast yIpaBIeHIIEB JaHHBIMHU I 0OBEKTHBHO-
TO TIepepacmpeieNieHNs] PECYpCOB.

HoBun3zHa uccienoBanus 3akiroyaeTcsi B 000CHOBA-
HUM M pa3paboTKe MOAXoja K HCIIOIB30BAHMIO TIpe-
UMYIIECTBEHHO MapKOBCKOH MOJENH aTpHOyLHH Kak
MHCTPYMEHTA YTNPaBJIEHUYECKOTO aHain3a. B ornuume
OT CYIIECTBYIOUIMX paboT, Te MapKOBCKHE MOJCIH
MPEUMYIIECTBEHHO PAacCMAaTPHUBAIOTCA KaK BBIYUCIIH-
TEJBHBIA MEXaHU3M, B JAHHOM HCCIIEIOBAaHUN OHH HH-
TETPUPYIOTCS B KOHTEKCT YNPABJIECHHUS! MAPKETHHIOBBIMU
KaHaJlaMH U OLEHKH MX POJIM Ha Pa3HBIX dTamax Kiu-
€HTCKOro MyTH. JJOMONMHUTENEHO HOBHU3HA MPOSIBIISET-
csl B BBIOOpE MHIYCTPHHU JAEATEIBHOCTH paccMaTpuBa-
€MOIl KOMITaHHUH.

Llenvto uccnedosanus SABISETCS PAaCCMOTPEHHE
TEOPETUYECKUX OCHOB M ampoOarus METOAMKH INpH-
MEHEHHUS MOJIeNH aTpuOYIMH Ha OCHOBe nemnei Map-
KOBa JJIS IPUHATHUS YIIPABICHUECKUX PEIIECHUH B ce-
pe MapKeTHHTa.
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Kymunos I1. C. Ucnionp3oBanue Mojenu aTpulyin MapkoBa B YIIPaBICHHH MAPKETHHTOM

Becmnuk Acmpaxanckozo zocyoapcmeennozo mexnuueckozo ynusepcumema. Cepus: Ixonomuka. 2026. Ne 2

ISSN 2073-5537 (Print), ISSN 2309-9798 (Online)

Pazeumue memo0dos u popm ynpagienist MapKemuH2060u 0estmeibHOCHbIO

3adauu uccnedosanus:

1. IIpoananu3upoBaTh CyIECTBYIOLINE MOJAEIH aT-
pulynuu (3BpUCTHYECKUE, TO3UIIMOHHBIE, BDEMEHHBIE,
ANTOPUTMUYECKUE) U BBIIBUTh UX METOJOJIOIMUYECKHUE
U YIPaBICHUECKUE OTPAHUYEHUS.

2. HccnenoBaTh TEOpETUUYECKHE OCHOBBI MOJENU
MapkoBa Kak BEpOSITHOCTHOI'O MHCTPYMEHTa aHaiIu3a
myTell KIMEeHTa W ONPENeNIuTh €€ IPUMEHHUMOCTh
K 3ajjade pacrpeeneHus BKIaJa KaHaIoB.

3. IIpoBecTH CpaBHUTENBHBIN aHATIN3 PE3yIbTaTOB
MapKOBCKOW aTpHOyIMH M TPAAWIIMOHHBIX MOIEIEH
Ha gauHeIX Kommanun B EdTech-cermenre.

4. PaccMoTpeTs NMPUMEHHUMOCTh MOJIENH aTpHOy-
Uy MapkoBa 17l OPUHSATHS YIPaBIEHYECKUX pelle-
HUIlL.

Metononoruueckas OCHOBA ONHPAETCS HAa BEPOST-
HOCTHO€ MOJEIMPOBAHUE MOCIEN0BATEABHOCTEN CO-
ObITHii, Ha mpakThky data-driven ynpasneHust 6usHec-
HpoIecCaMH ¥ CTOXaCTHYECKOrO MPHUHATHS PEIICHUIl.
B pabote mpeamosaraercsi MoCTpOEHHE MapKOBCKOM
MOJIENIN TTyTeH K KOHBEPCHH, CPaBHEHHE C IBPUCTHYE-
CKUMH MOJIEISIMH, MOJICIHPOBAHUE MPHUHATHS YIpaB-
JIEHYECKUX PELIEHUM.

B manHOli paboTe HE paccMaTpHUBAIOTCS MPOTHO-
CTHYECKHE MOJENH aTpUOYIHH, TIOCKOJIBKY UX OCHOB-
Hasl IIeJIb 3aKIII04aeTCsl He B PETPOCIEKTUBHON OIICHKE
BKJIaJla KaHAJOB, a B MPOTHO3HMPOBAHUU BEPOSATHOCTH
OyIyIIMx KOHBEPCHH M JIOJATOCPOYHON HEHHOCTH KITHU-
enra (LTV). Otu Monenu, Kak NpaBHiIO, HCIOJIB3YIOT
METOJbl MAIIMHHOTO OOy4YeHHS M IIOBEJEHYECKOTO
MOJIEIUPOBaHMs, OPUEHTUPOBAHHBIE Ha MpeICKa3aHHe
pe3yIbpTaTOB PEKJIaMHBIX KaMIIaHWH, a He Ha pacrpe-
JICJICHHE CYIIECTBYIOIIEH KOHBEPCHH U, KakK Clef-
CTBUE, OMO/DKETa MEXIy KaHalaMu MapkeTwHra [8].
Takum 00pa3oM, HCKIIOYEHHE NMPOTHOCTHYECKUX MO-
JieNiel U3 pacCMOTPEHNUS TO3BOJISIET C(HOKYCHPOBATHCS
Ha AQHAUTHYECKHX METOJax, OOEeCIeYHBArONINX
YIPaBIEHUYECKYI0 HUHTEPIPETUPYEMOCTh PE3YJIbTATOB,
YTO COOTBETCTBYET 33Ja4aM HCCIEJOBAaHUS.

MaTtepuanasl M pe3yJbTaThl HCCIeI0BAHUS

PaccmoTpuMm monenu atpuOyuuu. Beimennm 3B-
puctuueckue (OIHOTOYEUHBIE) MOJEIH, KOTOphIe
NPUCBAaNBAIOT BCIO ILEHHOCTb KOHBEPCHUH OITHOMY
kaHay. OZHaKO B JJIMHHBIX BOPOHKAaX OHH MTHOPH-
PYIOT MHOTOYHCIICHHBIE TOYKH KOHTaKTa W MEXKa-
HanbHBIE 3QQeKTsl [8], MOITOMY TakKXKe BBIICIHM
MHOTOKaHaJIbHBIE MOJEeNN (JIMHEIHHbIe, BpPEMEHHEIE,
MO3WIMOHHBIE) W alTOPUTMUYECKHE MOJAENH (Map-
KOBCKHE IIeNH, MOJEIN Ha OCHOBE MAHHBIX, BEKTOD
[ITennu), KOTOpBIE YYUTHIBAIOT MOCIEIOBATEIBHOCTD
B3aUMOJCHCTBUN U CTATUCTUYECKHU OLICHUBAIOT BKJIA
KaHaJIOB.

1. OgHOKaHaNBHBIE (IBPUCTUYECKUE) MOICIH.

OppucTtHdeckue Mojenu npucsamsaoT 100 %
[IEHHOCTH KOHBEPCHHM OJHOMY KaHamy. Yame Bcero
UCTIOJIb3YIOTCSL:

1.1. Iocnenuee B3anmoneiicteue (Last Interaction) —
BCSI IIGHHOCTh Ha3Ha4YaeTcs MociieTHeMY KaHaIy. Moemb
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TIO3BOJISIET OTIPEICINTh KaHaJ, 3aBEPIIUBIIUN KOHBEP-
CHIO, HO MOJHOCTBIO MTHOPUPYET BKJIAJ MpPEeAbLIyLINX
KacaHUM.

1.2. Tlocnenuuit Henpsimoit kauk (Last Non-Direct
Click) — 100 % neHHOCTH IIPUCBaMBAETCS TOCIECTHEMY
KaHally, He cUuTasi OpsIMbIX BU3UTOB. OHA MOKAa3bIBAECT
KaMITaHUIO0, UHUIIMUPOBABUIYIO KOHBEPCHIO, HO WUTHO-
pUpPYET BKIQA JPYTHX KaHAJIOB.

1.3. IlepBoe B3ammopevicteue (First Interaction) —
BCS [ICHHOCTh Ha3HAYAETCS IMEPBOMY KaHAITy, KOTOPBIA
MIPHUBJICK TIOJH30BATENSA. BBISBISET UCTOYHUK WHTEpE-
ca, HO WTHOPHUPYET HallbHEHIIMe KacaHus U padoTy
HaJ OpEeHIIOM.

MeTtononornyeckue OrpaHUUEHUsl. DBPUCTHUECKHE
MOJICIA JICTKO PEAM3YIOTCS B CHUCTEMaX aHAIUTHKU
U TOMYJIAPHBI H3-3a MPOCTOTHI pealn3allid, OJIHAKO
OHH «HTHOPHPYIOT BCIO JOMOJIHHUTEIBbHYIO HH(OpMa-
LHUIO» O TocleaoBaTeNbHOCTH Kacanui [9]. Ilpu amm-
TENBHBIX BOPOHKAX KAXKIBIA KaHAT MOXKET KaK MOJIOKH-
TENHHO, TaK M OTPHUIATEIILHO BJIHSTH HA PEIICHUE KITH-
€HTa, a BO3JCHCTBHE MPOMEKYTOUHBIX TOUEK MOXKET
obnamaTe HakomuTeNbHBIM 3(dexTom. [Toatomy wnc-
MOJIb30BaHWE OJHOTOYCYHBIX MOJEICH TPHUBOIUT
K CHCTEMATHYECKOMY CMENICHHIO OI0/PKeTa B TOJb3Y
MOCIIEIHETO WJIM TIEPBOTO KaHaia M He JaeT oOBbek-
TUBHOW KapTHHBI BKJIaJa ACCUCTHPYIONINX KaHAJIOB.

VYupasieHueckue orpaHudeHus. HenpaBmibHOE pac-
mpenencHue OoJpKeTa IO KaHalaM MOXET BEI3BaTh
HeO(HMHAHCHPOBAHUE KaHAJIOB, YYaCTBYIOIINX HA BEpX-
HuXx otanax BopoHku. Hccnenosatens C. B. IlanesmoB
W JIpyTHE OTMEYAIOT, YTO IIOJIXOJ TOCJICHHETO KIUKa
HEIOOIICHUBACT ACCHUCTHUPYIOIIME KaHAJbl; KOpPEKTHEe
pacrpeaensTh IEHHOCTh MEX/y BCEMH KaHAJIAMH U yIH-
THIBaTh (PAKTOPHI CE30HHOCTH M aKTUBHOCTH KOHKYpEH-
ToB. HeBepHast orieHka B paMKax OJIHOTOYEYHBIX MOJIE-
Jieid MOKeT BecTH K puHarcoBbIM nioTepsiM [10].

2. MHOrokaHaabHbBIE MOJIEIIH.

2.1. JluneitHast Mozi€Tb PABHOMEPHO paclpeenser
[EHHOCTh KOHBEPCHH MEXIy BCEMH KaHaJaM{ B TIO-
cienoBateibHOCTH. OHA YUUTHIBACT YYaCTHE KaxkIOTO
KacaHUsI, HO MO’KET HEJIOOICHUBATh Ooiree I eKTHB-
HBIC KaHAJBI, €CIIM WX BKJIAJ PA3INIaeTCs.

2.2. Mopens ¢ yaerom nasaocTd (Time Decay). Ota
MOJIENb UCIONB3yeT YKCIIOHEHITMAIBHBIA KO (HUIIEHT,
npucBauBasi OONBIIMK BeC KaHajaM, pPaCIIOJIOKEHHBIM
Oimmke K koHBepcur. OHa OTpakaeT BaKHOCThH IMOCHE-
HUX KAacaHWH M YYHUTBHIBAET BCIO TOCJEOBATEIBbHOCTD,
HO MOYKET HEJIOOIIEHHBATh KaHAJIbI, BIUSIOMINE HA POp-
MHUpPOBaHUE WHTEpECa, W, KaKk W JIMHEWHAss MOJIEIb, TOJI-
BepyKeHa OTPaHIICHHIO 3a]JaHHOH TPaeKTOPHH.

2.3. U-Mozenb BblAENSET NEPBbIM W TMOCIETHUN
KaHaJbl, Ha3Havast uM 10 40 % LIEHHOCTH KOHBEPCHH;
octaBmecs 20 % pacnpenenstoTcs MeXIy MPOMEKY-
TOYHBIMH KacaHMSAMH. JTa CXEMa YUYHTHIBACT KaHAIBI,
WHHIMHPOBABIIIE MHTEPEC U 3aBEPIIUBIINE KOHBEPCHIO,
HO MOKET HEJO0OIeHHBaTh BKIaja Oojee 3((hEeKTUBHBIX
MIPOMEXYTOYHBIX KaHAJIOB.

MeTtononoruieckue OrpaHMYeHrs] MHOTOKaHAITbHBIX
MOJIeNiei 3aKJII0YaroTcss B TOM, YTO OHH OIHMPAIOTCS
Ha (UKCHUPOBaHHYIO (HOPMYJy pacIpenesicHus: Mpel-
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OmpezieJIeHHas CXeMa — PAaBHOE paclpejieieHue, IKCIo-
HCHIMAIBHBINA criaj win U-o0pa3Has KpuBas — HE OTpa-
JKaeT peasibHble B3aUMOJICHCTBUSI KIIMEHTOB, BIHUSIOIINE
Ha KoHBepcuro. B wuccnenoBanum A. I'. Xaiimaposa
u coaBTopoB [11] momuepkuBaeTcs, 4TO MHOTOKaHAaJb-
HbIE MOJIEJIM HE YYUTHIBAIOT B3aMMOCBSI3M MEXIy KaHa-
JIAMU M HE CHOCOOHBI MMOKAa3aTh, KAKUEC MX KOMOWHAIMU
YCHJIMBAIOT JPYT JPYTa, TIOCKOJIBKY TPACKTOPHSI TIOJIB30-
BaTEJIbCKOTO IyTH 33/1a€TCs 3apaHee.

C ympaBJIEHYECKOW TOYKH 3PEHHsI UCTIOIH30BaHUE
(DMKCHPOBAHHOTO paCTpE/ICNICHUsT BECOB MOXKET IPH-
BECTH K TepeolleHKe HadaldbHBIX U (DMHATHHBIX Kaca-
HUW ¥, HANpOTHB, K HEIOOIEHKE BKJIaJa KaHAJIOB,
KOTOPBIE CTUMYJIHPYIOT TOBTOPHOE OOpaIleHUE WK
(hOopMUPYIOT JIOSUIBHOCTB. B pe3ynberate 3aTpynHsaeTCs
IJIAaHUPOBaHUE MeAMaMHUKCa U KOPPEKTHOE paclpee-
JICHHE peKiIaMHoro Orojpkera. Takke ecTh pHCK Jie-

MPUOPUTE3UPOBATh KaHAJBI, KOTOpPhIE HAXOIATCS
Ha 3Tane GOPMHUPOBAHHS CIIPOCA.

3. ANropuTMHYECKHE MOJIEITH.

K AIITOPUTMHUYCCKUM OTHOCAT BEPOATHOCTHO-

CTAaTUCTUYECKHE U KOOINEPATHBHO-UTPOBBIE METOJIBI,
KOTOpBIE HCTONB3YIOT (PAKTUUECKHE TIOCIEIOBATEHHO-
CTH KacaHWi W/WHM WX KOMOWHAIIY IS pacdeTa BKIaia
KaHaJIoB.

3.1. ATpubymms Ha ocHOBe 1erieid Mapkosa. Moenb
OCHOBaHa Ha KOHLENLUH, Npe/uiokeHHo A. A. Mapko-
BBIM, TJIC MPEATIONAraeTcs, YT0 BEPOATHOCTH Mepexoja
B CJIC/yIOIIEE COCTOSHUE (B CTydyae MapKEeTHHTa: KUK,
B3aMMO/ICHCTBIE, KOHBEPCHS WIIH BBIXOM) 3aBHCHUT TOJb-
KO OT TEKYIIEr0 COCTOSIHUS, a HE OT BCEH IpeIIIecTBY-
FOILIEH ITOCIIEI0BATEILHOCTH. DTO 03HAYAET, YTO KayK bl
kaHai (email, social, search, referral u T. 1.) paccmarpu-
BaeTCs KaK COCTOSHHE, 4Yepe3 KOTOpOe IOJIb30BaTeNh
MIPOXOJUT HA MYTH K KOHBEpCHUH. MoJielb BBIUMCISIET
BEPOSTHOCTh TEpexo/ia MEXAy KaHaiamu, (GopMupys
LIETIOYKY COCTOSTHHUH BIUIOTH JIO IIEJICBOTO JEHCTBUS (ITO-
KYTIKH, peTUCTpaLy 1 T. 1.) [12—14].

3.2. Mogens Bekropa lIsnnm ocHOBaHa Ha MPUHIM-
Max TCOPUH KOOIMEPATHUBHBIX WIp, MPEIIOKCHHOMN
JI. OIsnu. B nanHON Monenu Kaxaplii MapKeTUHTOBBIiH
KaHal pPACCMATPUBACTCS KaK <«UTPOK», YJIaCTBYIOIINI
B JIOCTIXEHUM KOHBepcuu [14], a ero Bkian onpeneis-
eTcsl KaK cpelHee Map)KWHAJIBHOE YBEJIHMYCHUE BEPOST-
HOCTH KOHBEPCHH BO BCEX BO3MOXKHBIX KOMOWHAITHSIX

B3aUMOJICUCTBUI KaHaIOB. TakuM 00pa3oM, IIEHHOCTh
pacrpenensieTcs: MpONOPUHUOHAIBEHO (PAaKTUYECKOMY BITU-
SIHUFO Ka)KI0TO KaHajla Ha KOHEUHbIH pe3ynbTat [15].

Mertononorudeckue OrpaHMYEHUs.. AJTOpUTMHUYE-
CKHE MOJXOJIbI K aTpUOYLIUH — MapKOBCKUE MOJICIH ITy-
Teil, KOONEpPaTUBHO-UTPOBBIE PA3JI0KEHUsT BKJIAI0B
u data-driven cXeMbI — ONHPAIOTCS HA SMIUPUYCCKUC
NIOCJIEA0BATENbHOCTH KAaCaHUH U CTaTUCTUUYECKUE IIPEa-
TIOCHUTKH, KOTOPBIC JIETKO HAPYIIAIOTCS B PEATbHOU cpe-
ne. CralMOHApHOCTh IEPEXOOoB B Iemsax Mapkosa
HE BBIICPKUBACT CE30HHBIX CIBHUIOB, CMEHBI KPEaTHBOB
U TIaThOPMEHHBIX TPABMI AyKIMOHOB; W3-3a 3TOTO
BEPOSTHOCTH BBIMAJICHUS W3 BOPOHKH M «removal-
3(pQeKTh» KaHAOB CTAHOBATCSA  HCYCTOHYMBBIMU
BO BpeMeHH. KoomepaTHBHO-HTPOBBIC OIICHKH Ha 0ase
3HaueHuit lerum qyBCTBUTENBHBI K MOJHOTE HaOIIOIa-
€MBIX KOQIWIMHA: MPU HEMOJHOM CKBO3HOW aHAUTHKE
U 3aBUCHMBIX TNpHU3HAKaX OHM JAIOT MaTeMaTHYEeCKU
KOPPEKTHOE, HO YIPABJICHUECKH JIBYCMBICIEHHOE «CIpa-
BEJIJIMBOEY pacTpeieNieHne 0e3 MPUIMHHON WHTepIIpeTa-
uuu. Jlaxke BBICOKHME MOKa3aTesd MPOTHOCTHYECKOM Ba-
JUITHOCTA HE TapaHTUPYIOT KOPPEKTHOW aTphOyIWH;
TOATOMY METOJMUYECKH KOPPEKTHas pabdoTa ¢ alropuT-
MITYECKUMH MOJCISAMH TpeOyeT sIBHOW MPOBEPKH YCTOH-
YUBOCTH OIIEHOK U COTTIOCTABUMOCTH OKOH JIaHHBIX.

C TouKM 3peHusl YNpaBIEHUECKHX OIpaHUYEHUI aj-
TOPUTMHYECKUE MOJIENTU CJIOKHBI B MEPEHOCE Ha YIpaB-
neHdeckue peueHus. OHU 3aBUCAT OT METPUK, KOTOpHIE
MEHSIIOTCS TIPY KXKJIOM TIepeOOYYCHUH U MOTYT TPOTH-
BOPEUUTb WHTYUTHBHBIM MPEACTABICHUSAM O «POJI»
KaHaJOB. be3 crenuanbHBIX Mpouexyp OOBICHHMOCTH
Y PErjiaMEeHTOB TPUMEHEHHUSI BO3HUKAET PHUCK «UEPHOTO
AIAKa»: Beca KaHAJIOB BOJIATHJIBHBI, a TMpaBWiia Iepe-
pactpenenenus: Oromkera — HedeTkue. JIOTOHUTETEHO
CKa3bIBACTCSl HETIOTHOTa MHPPACTPYKTyphl: eciiu CRM-
JaHHBIE, OQIaHH-IPOJIAKU M KpPOCC-IIEBalC-CIINBKA
WHTETPUPOBAHbl YaCTUYHO, AITOPUTMUYECKUE OIICHKU
CHUCTEMaTHYECKH HEJOOLCHUBAIOT BEPXHHE KacaHUs
¥ OpEHIOBBIC BO3JICHCTBUS, YTO IIPHBOJIMT K CTpaTEeTHIC-
CKOM He0(UHAHCUPOBAHHOCTH awareness-"HCT-
PYMEHTOB M K KPaTKOCPOYHOH ONTHMH3AIlMU B yIIepO
JIOJATOCPOYHOM OTHaYe.

Tabmua 0000mIaeT MOCTOMHCTBA W OTPAHHYCHHUS
PacCMOTPEHHBIX MOJIETICH.

CpaBHeHue MofieJieli aTpudyuuu

Comparison of attribution models

Tun moxenn ILnrocer

MeTtoao/10rH4ecKue
OrpaHuYeHust

YnpasiieHyeckue
OrpaHUYeHHst

OBpHUCTUYECKHE
(First/Last
Interaction, Last
Non-Direct)

IMpocToTa peanu3anum; HOHATHA
MapKeTOJI0TaM; TOAXOIHUT JUIs
KPATKHX BOPOHOK

WrHopupyloT IpeAIIecTByO-
LIe/TIOCIEAYIOINE KaCaHHUs;
HE YYUTBIBAIOT B3aUMOJeiicTBHE
KaHAJIOB; CMEIIAIOT OLICHKY

B I10JIb3y OJHOTO KacaHHs

Henoouenusator accucTHpYOLHE
KaHaJbl; MOTYT IIPUBECTH K HEd(-
(EeKTUBHOMY pacIpeeIeHHIO
Oro/pKeTa U GUHAHCOBBIM IOTEPSIM
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Okonuanue maon.

Ending of table
Mertonosiornyeckue Ynpasiaenyeckue
Tun moaeu ILmrocer
OrpaHHYeHus OrpaHUuYeHUs

Y4utsIBaeT Bce KaHaJIbI; IpOoCTas

PaBHoe pacipeneeHue MOKeT
HEJI0O0LCHUBATh HanboJee ahdek-

MooxeT 3aBBIIATh 3HAYUMOCTh
crabbIX KaHAJIOB U CHUKATh 3(-

JIuneiinas
UHTEpIIpeTanus TUBHbIE KaHAJIbl; HE YIUTHIBACT (hEeKTHBHOCTh MapKETUHTOBBIX
peasbHble IyTH HOIb30BaTeNs MHBECTHLIU
HenoonennBaer panane kacauus; | [Ipu JonTuxX DUKIaX MPUHATHS
Time Deca Brigenser cBexwue KacaHus; paboTaeT Io MPeAONPEAEICHHON | pelIeHuUs] BO3MOXKHA HEIOOIIEHKA
Y TIOJXOANT IJISI KOPOTKHX aKIUH TPaeKTOPHH; HE YIUTHIBAET BINSA- | KAHAJIIOB BEPXHETO YPOBHS, YTO
HHUE Ha y3HaBaeMOCTb BEJIeT K COKPAIIEHHUIO 0XBaTa
VY4YuThIBa€T HHUIMHUPYIOIUH OukcuposanHas 10751 (40-40-20) | MoxeT HCKYCCTBEHHO 3aBHIIIAThH
Io3ummonHass | M 3aBepIIAIONIHI KaHAJBI, IPHU- MOXET HEe OTpaXkaThb (PAKTHUECKO- | 3HAYMMOCTB IIEPBBIX M MOCIECTHIX

(U-ob6pa3znas)

3HAET POJIb IPOMEKYTOUHBIX Ka-
CaHHUI

o BKJIaJ1a; HE YYUTBIBACT CHELH-
(uueckue 1enovKy KacaHui

KacaHMH, yCIIOKHAET OI0KETHOE
IUIAHUPOBAaHUEC

MapxoBckue

VYUTHIBAIOT MOPSII0OK KaCaHUMH;
MOJICITUPYIOT BEPOATHOCTH KOH-

TpeOyroT TOCTaTOYHBIX JaHHBIX;
MIPEIIOIATAI0T CTAIIMOHAPHOCTH;

Beicokue TpeboBaHKS K JaHHBIM

Lenu BEPCHUHU IIPU HAJIMYMUU U OTCYT-

CTBHU KaHajla

CJII0’)KHO MHTEPIIPETUPOBATE IS
HerpodeccnoHaIoB

1 aHAJIMTHYCCKUM KOMIICTCHIIUAM,
BHCAPCHUE MOXKET OBITH 3aTpaTHbIM

OOBEKTHUBHO OLIEHUBAIOT BKJIA
Ka)XKJ0TO KaHaNa; yIUTHIBAIOT
coBMecTHBIE 3()(HEKTHI; YCTOHIH-
BEI

K IepecTaHOBKE KaHAJIOB

Bexrop Ilennu
it

He y4uTHIBAIOT NIOPSIIOK
(data-driven); cro>xHBI B peajmza-

BrIcoKast CTOUMOCTD U CIIOKHOCTD
BHCIPCHHUS; TPEOYIOTCS CKBO3HBIC
CUCTEMBI aHAJIMTUKU U UHTETpa-
st CRM

AHaM3 TIOKa3bIBAaCT, YTO YHHMBEPCAJIBHON MOAEIN
aTpuOylMM HE CYMIECTBYET. ODBPUCTHYECKUE MOJEIH
OCTalOTCS TIOMYJISIPHBI WM3-3a JIETKOCTH peajn3alyiy,
HO IPUBOIAT K MCK)KEHHIO OLICHKH M MOTYT OBbITh IPH-
MEHHMBI JIMIIb JUIsl CAMBIX KOPOTKHX BOPOHOK. MHOTO-
KaHaJIbHBIE MOJIENH (JIMHEitHAs, BpEMEHHas, MMO3UIIHOH-
Has) YUYUTBIBAIOT OOJIBIIIEE YHCIIO KaCaHUH, HO paboTaoT
1o (pMKCHPOBaHHBIM (OpMyJIaM M HE OTPAXKAIOT peab-
HOE TIOBEJCHHE TOJIb30BaTeell. ANTOpPUTMIYECKHE Me-
TO/IBI 0OECTIEYNBAIOT OoJiee TOUHOE paclpeelicHHE IIeH-
HOCTEH, HO TPeOYIOT OOJBIIOrO O0BEMa NAHHBIX, KC-
MEPTHBIX 3HAaHUH 1 (PUHAHCOBBIX PECYPCOB.

[IpakTHyeckass NPUMEHUMOCTb HWMEHHO MapKOB-
CKOH Mojienu, a He KOONepaTHBHO-UIPOBOTO MOAX0A
(BexTopoB Illemm), oOyclioBIeHa PSIIOM METOHOJO-
TMYECKUX MpPEerMYLIecTB. Bo-mepBhIX, MapKOBCKas
aTpUOYIMsI COXpaHsET IMOCIEA0BATEIbHOCT COOBITHIA
U YYUTHIBACT HalpaBJICHHE BIMSHHS MEXIy KaHasa-
MH, Toraa kak metoj Lllernu, ocHOBaHHBIN HA KOMOM-
HATOPHOM Pa3JIOKEHHUU BKJaJa YYaCTHUKOB, IPEIIO-
JlaraeT CUMMETPUYHOCTh B3aUMOJACHUCTBUNH U HE pa3-
JIUYaeT TMOPSANOK KacaHuil. {1 MapKEeTHHIOBBIX KOM-
MYHHKAIlUH, TJie 3HaYCHNE KOHTAKTa 3aBUCHUT OT KOH-
TekcTa (Hampumep, email mociae GaHHEpa UMEeT HHOM
a¢¢ekr, veM OaHHep mocie email), mpeHEOpEKEHUE
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HOPSAKOM BEJET K MOTepe MPUYMHHOW HHTEpIIpeTa-
nuu. Bo-BTopeix, nenu MapkoBa HO3BOJSAIOT OLIEHU-
BaTh BEPOSATHOCTH MEPEXOAOB U BEPOSITHOCTU IOIJO0-
LIEHUs, 9TO JEeNaeT BO3MOXKHBIM HNPOTHO3 KOHBEPCHH
IIpH U3MEeHeHuHn Menuamukca. Mozens Lllenmm orpanu-
YMBAETCS OLEHKOW CpelHEH MapKUHAIBHOW LIEHHOCTU
U HE OTpakaeT AWHAMMKY MOJB30BATENbCKOTO IIOBE-
nernd. Kak oTMedaroT mccienoBaTely, MapKOBCKHUil
rpad KIHEHTCKOTO IyTH TPEIOCTaBIACT MEHeIXKepy
HE CTATHYHYIO OLICHKY «BKJIaJa» KaHaja, a KapTy Ie-
pPEXOJI0B, MPUTOAHYIO A CLUEHAPHOTO MOJENHpPOBa-
Hus [16].

Takum obOpa3om, meton merneii MapkoBa BBICTYIa-
€T MPEANOYTHTENbHBIM HMHCTPYMEHTOM I 3ajad,
CBSI3aHHBIX C OLICHKOH BKJIaJla KaHAJIOB B BEPOSATHOCT-
HOM M mocnefoBaTelNbHOM cpene, TIle yNpaBlieHHE
TpeOyeT He MPOCTO «CIPABEATMBOIO» paclpeleNeHus
LIEHHOCTH, a MOHUMaHMA, KaK U3MEHEHHE MeInaMHKca
MOBIUSIET HA BCIO CTPYKTYypy MYyTH MOJB30BATENS
1 KOHEYHBIE yIpaBJIeHYECKHE TTOKA3aTeNIN KaMITaHUH.

IIpoBenenublii aHamu3 qanHbix kommnanuu EdTech-
CErMeHTa MO3BOJINI COIOCTABUTh PE3YIbTATHI paclpe-
JIeNIeHHs] LICHHOCTU KOHBEPCHM MeX1y KaHallaMH MpHU
UCTIONIb30BAaHUM  PA3IMYHBIX MOAENEH arpudyunnu.
HcTouyHMK IMaHHBIX: BBITPY3Ka M3 CHCTEMBI OHM3HEC-
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aHanuTuku Datalens, mocTpoeHHas Ha OCHOBE JaH-
HBIX O B3aMMOJCHCTBHAX KJIMCHTOB, COXPaHEHHBIX
B xpanmnumie gaHHBIX Clickhouse. DTo0 MHOXecTBO
MOCJIENOBATEIBHOCTEN IT0JIb30BATEILCKUX B3aUMOIEH-
CTBHH, c()OPMHPOBAHHBIX Ha OCHOBE JAHHBIX O IOCE-
IICHUSAX, KAaHAJOB TIPUBICYCHHUS W HMH(DOpMAIH
0 JIOCTH)KEHUU LIENEBOro AeiicTBUs. [laHHBIE BKIIOYa-
JIM KaK TepBble, TAK U MOBTOPHBIE MOKYNKH MOIb30Ba-
TeNnei, 3TO MO3BOJIMIIO BBIIBUTH PA3IUYUsl B CTPYKType
BIMSIHAS MapKETHHTOBBIX KaHAJIOB B 3aBUCUMOCTH
OT JTamna >KM3HEHHOTO ImKia kineHra. O0beM atpudy-
TUPOBaHHBIX KOHBepcuiti: 5 371 mepseix u 10 893 mo-
BTOPHBIX TOKYMOK 3a 2025 r. Ilpu 3TOM B3auMonei-
CTBUS KIIMEHTOB YUUTHIBAJINCH HaunHas ¢ 2021 .
OmHUM W3 KITIOYEBBIX OTPaHHYCHHWH CTalI0 OTCYT-
CTBHE BO3MOKHOCTH PACKPBITHS a0CONIOTHBIX (prHAH-
COBBIX IOKa3aTelel, BCIIEACTBHE YEro 3HAYCHHS BEI-
py4KH OBITH HOPMHUPOBAHBL. JTO obecrednino KoH(U-

JCHIMAITBHOCTh, HO OTPAHUYIIIO IOJIHOTY COMOCTAB-
JICHUSI Pa3IMYHBIX MOJENeH B TEPMHHAX SKOHOMHUYE-
ckoro 3¢ dekra, BKIodas pacdyet pakruaeckoro ROIL.

B cermenTe HOBBIX KIHEHTOB (PHUCYHOK) MapKOB-
CKasi MOJIeNib TO0Ka3bIBaeT cOAAHCHPOBAHHOE pacrpe-
JeJIeHHe JI0JIell BBIPYYKHM M MOBBIIIACT 3HAYUMOCTh
KaHaJIOB BBEPXY BOPOHKH — cpc U organic. B wactHo-
CTH, Organic — B HaJallc BOPOHKH, T. K. HaOJogaeTcs
BbIcoKast (>45 %) momnst momeneit First Click u Linear.
OTH KaHANBl OKa3bIBAIOT KIIIOYECBOE BIHMsSHUE Ha (op-
MHpPOBAaHUE T[EPBUYHOTO WHTEpPECca W MOTHBAIIHIO
K B3aUMOJCHCTBUIO C MPOIYKTOM, OJHAKO UX BKJIA]
HCIOONICHUBACTCA B OBPUCTUYCCKUX MOACIIAX. Taxum
00pa3oM, CTOXaCTHYECKHUI MOAXO0J] OTPaXaeT peallbHyI0
MOCJIE/IOBATENIbHOCTD JISHCTBUII TIOJIH30BATEISI M ITOKA-
3BIBAET, YTO MMEHHO 3TH KaHAJBI 3aIyCKaIOT MPOIIECC
TPUHATHA PEHICHUA O MTOKYIIKE.
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CpaBHeHHe J0Iei BRIPYYKH B PA3HBIX MOAEIAX aTPUOYIUH: @ — HOBBIE KIIMEHTHI; O — HIOBTOPHbIE KIIHEHTHI

Comparison of revenue shares in different business models: @ — new customers; 6 — repeat customers

IIJ'I)I TIOBTOPHBIX KJIMEHTOB pas3jinyusg MEKIAY MOOEC-
JSIMUA BBID@XXEHBI CHIIbHEE, OCOOCHHO B KaHaje crm,
rae pasHuna mexay Last Click nu mapkoBckoit Mojie-
JIBI0 COCTABIISACT >25 MPOLEHTHBIX MyHKTA. IIpn aTOM
pa3HoOOpa3Hble MOJENN (HUKCHPYET CXOXYI0 PpOIb
OpPraHUYecKoro M cpc Tpaduka, MOIJEPKUBAIOIIETO

145

WHTEPEC U CTUMYJHPYIOIIETO0 BO3BPATHI MOJb30BaTe-
JIeH.

IIpakTruecku Takoi aHaIU3 OKa3bIBa€T MPSIMOE BIIU-
SIHHE Ha KJIFOYEBBIC MOKa3aTesiu 3(P(HEeKTUBHOCTH MapKe-
tuHra. K npumepy, npuHsTHe pelieHus o nepepacrpese-
JIeHHX OFODKETOB Ha BEPXHECYPOBHEBBIC KaHAJBI TIPHUBO-
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it K pocty ROI, mockonbKy OOKET cMemlaercs
B T0JIb3y MCTOYHHUKOB, PeaTbHO (HOPMUPYIOIMIUX CIIPOC
Y IPUBOJISIIINX HOBBIX IOJIH30BATENEH.

J1st cerMeHTa MOBTOPHBIX KITMEHTOB aHAJIN3 MOJAEITH
MapkoBa mokazan, yto kaHan CRM Ha camom nene
HE TaK BBIPaXEHHO BJIMSIET Ha CIIPOC, a OCTAETCs 3HA-
4yuMO# mociienHeii Toukoit kacanus Last Click >45 %.
DTO yKa3bIBaeT Ha TO, YTO JIaXKe B paMKax yAepKaHHs
BaYKHO COXPAHATb aKTUBHOCTb BO BHEUIHMX KOMMYHH-
KalusX, T. K. OHU CIIOCOOCTBYIOT MOBTOPHOMY BOBIIE-
YEHHUIO.

OO0cy:knenne pe3ybTaToOB

[TomyueHHBIE pE3yABTaTHl TIOATBEPXKIAIOT YIIPaB-
JIEHYECKYTO TIPUMEHIMOCTh MapKOBCKOH aTpuOyITHH IS
aHaNIM3a MHOTOKAHAJBHBIX ITyTeH, HO OJHOBPEMEHHO
JEMOHCTPUPYIOT Pl METOIONOTMYECKUX W TIPAKTHUe-
CKHMX OTPaHWYCHHH MPOBEICHHOTO MCCIIEOBAHMUS, KOTO-
pble HEOOXOMMO KPUTHYECKH OCMBICIHUTB.

Bo-nepBbIX, HHTEpHIpETanns «YCHIECHUS POJIH» Ka-
HaJIOB Organic M Cpc A HOBBIX KJIMEHTOB M KOPpEK-
THpoBKH Beca CRM 17151 HOBTOPHBIX KJIIMEHTOB OINHUpa-
eTcsi Ha OTHOCHUTEIbHBIE J0JM HOPMHUPOBAHHOH BBI-
PYYKH, 2 HE Ha TIOJHBIA 3KoHOMHYeckuii 3ddexkr. Hc-
MOJIb30BAHNE HOPMHPOBAHHBIX 3HAYEHUI MO3BOJSIET
obecreunTh KOHPUACHITHATEHOCTD, HO OJJHOBPEMEHHO
JUIIAeT WCCIEJOBAaHME YacTH YIPaBICHYECKOTO CO-
JepXKaHMA: HEBO3MOXKHO HANpsAMYI0 COIIOCTaBUTH
M3MEHEHHE BKJIa/Ja KaHAJIOB C JIWHAMHKON abCOIIOT-
Horo ROI, ROMI n mapxunansHOCTH. B mrore nema-
ercst BbIBoA 00 ymyumenun ROI mpu mepepacnpene-
JIeHUH OIOJDKETA B HOJIb3Y BEPXHEYPOBHEBBIX KaHAJIOB,
HO OH OCTaeTCsl KOHLENTYaJ bHbIM, @ HE HIMIUPUUECKH
BepudupoBaHHbIM (HeT HEH back-testing, Hu A/B-
9KCIIEpUMEHTa 110 HOBOW CTPYyKType Orojpkera). DTo
OTPAaHMYMBACT CHIJIY YTBEP)KICHUH O «IOBBIIICHUH
ynpasmsgeMocti» u «pocte ROI» n octaBiseT 3pdext
Mojenn MapkoBa Ha (pHHAHCOBBIE PE3yJIBTaThl CKOpee
TUIIOTE30M.

Bo-BTOpHIX, CaMO OIyIIeHHEe MapKOBCKOM MOIEITH —
CTallMOHAPHOCTb BEPOATHOCTEH MEPEX0/a — B PEabHOU
MapKETHHTOBOH CpeZe BBINOIHAETCS JIMIIb YACTHIHO.
B wuccnenoBanny He MPOBOAMIACH SIBHAs HpPOBEPKa
yCTOWYMBOCTH 1ietielt MapKoBa BO BpEMEHH: HE CpaBHH-
BAJINCh MATPHUIIBl IIEPEXO/OB Ha PA3HBIX BPEMEHHBIX
otpeskax. IrnopupoBanwue 31oro (akropa o3HayaeT, 4To
paccuntanHble removal-3pGeKTsl 1 BEpOSTHOCTH II0-
TJIOIIEHUS MOTYT OKa3aThCsl HECTAOMIBHBIMU: YIIPABIICH-
YEeCKOe peIIeHHe, NPHUHATOE Ha OCHOBAaHMH «CpETHEeiD
MaTpHIEl IePEX0I0B, MOXKET OKA3aThCs HEPEeBaHTHBIM
yXe B CIeyolleM KsapTane. B pasgene pe3yiabTaToB
9TO OrpaHu4eHue (UKCHPYETCs, HO €ro MpaKTUYECKHe
MOCTIE/ICTBHSA TSI TOYHOCTH PEKOMEHIAIMI He PacKphI-
THI B IIOJTHOH Mepe.

B-tpersux, mHTEpmpeTalys pe3yibTaToB B yIIpaB-
JIEHYECKOM KIIOYe OTrpaHWYMBACTCA JEMOHCTpanmei
W3MEHEHUS pacIpeieIeHns] I0JIeH BBIPYYKHU TI0 KaHalaM
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1 JIOTUYECKMM BBIBOJIOM O HEOOXOJMMOCTH Iiepepacipe-
neneHnst OroKeTa B TOJIb3y BEpXHUX Kacanui. He mpu-
BOJUTCSL CIIEHAPHBIM pacdeT <«J0/MOoCiey BHEIPEHUS
HOBOH MeIuacTpaTeruy, I03TOMY YIPaBJICHYECKUE
BBIBOJBI CJIEAYET paccMaTrpuBaTh KaK PEKOMEHJIALMH,
a He KaK pe3yJIbTaT TIOJIHOW OLeHKH d(deKkTa BHEApe-
HUS MOZETIH.

Takum 00pasoM, INPOBEJEHHOE HCCIICOBAHHUE [ie-
MOHCTPHUPYET, 4TO MOIeSIb MapKoBa cliocOOHA BBISIBIIST
CKPBITYIO CTPYKTYPY BIMSHHS KAaHAJIOB U KOPPEKTUPO-
BaTb UHTYUTHBHO NPUHSTHIC YIPABICHYECKHE PELICHMUS,
HO €€ pe3yJbTaThl Helb3s paccMaTpUBaTh KAK OKOHYA-
TENBHBIA W YHUBEPCAJBHBIN 0TBeT. CKOpee, OHa BBICTY-
MacT UHCTPYMCHTOM, ITOMOTAIOIIMM B I'CHEpAIINN yIIpaB-
JICHYCCKUX peHIeHHﬁ U YTOYHCHHH MECOUACTPATEIHH,
TpeOyIomMM TOCTEAYIONeH MPOBEPKN depe3 IKCIIePH-
MeHThl, aHanu3 LTV u peryssipHyro Bauzalyoo Ha HO-
BbIX TaHHBIX.

3aki04ueHne

CornacHO pe3yJsibTaTaM HPOBEAEHHOTO MCCIIEI0Ba-
HUS, WCIIOJIb30BAaHUE MOJEJNN aTpUOyIMM Ha OCHOBE
nerneii MapkoBa IO3BOJIIET CYIIECTBEHHO MOBBICHUTH
Ka4yecTBO YIPaBJICHYECKHX pPEUIeHHH B LU(pPOBOM
MAapKETUHTEC, 0COOEHHO B YCJIOBUAX MHOTI'OKaHAJIbHBIX
1 TIPOTSHKEHHBIX KIMEHTCKUX ImyTeil. CpaBHEHHE C 3BpH-
CTHYCCKMMH W TIO3HMIMOHHBIMHU MOJICIISIMH I10Ka3sallo,
YTO TOCNIEIHHUE TAal0T YIPOUICHHYIO M 3a4acTyl0 HC-
Ka)KEHHYI0 KapTHUHY BKJIaJa KaHajioB. MapKoBckas
MOJIeNb oOecreuuBaeT 0oJiee PEANTNCTUIHOE pacipe-
JIeTICHne IIEHHOCTU Oyaronapsi y4eTry IoCiIeaoBaTelb-
HOCTH COOBITHI M BEPOSTHOCTHON CTPYKTYPBHI IEepexo-
JIOB MEX]ly KaHaJaMH.

AHanu3 JaHHBIX BBIABWJI, 4YTO CTOXAaCTHYECKHUH
TIO/IXOJI TI0-HOBOMY BBICBEUMBAET POJIb OPTaHHIECKOTO
U IUTaTHOTO Tpaduka Ha 3Tale MepBHYHOTO BOBJIEUE-
HUS, a TaKXKe JeMOHCTpHpyeT orpanndeHHocTs CRM-
KOMMYHHUKAIlMid Kak CaMOCTOSATENBHOIO JpaiBepa
MOBTOPHBIX KOHBEPCHH. DTH pe3ynbTaThl MOJICPKHU-
BalOT HEOOXOAMMOCTh MEepecMOTpa TPaTUIMOHHBIX
MEIHUACTpaTeruil, OPUEHTUPOBAHHBIX HA IOCIEIAHUE
KacaHWs, 1 CMCIICHMS BHUMAaHHUS B IOJB3Y KaHAJOB,
(hopMHUpPYIOLINX CHpOC.

B T0 *Xe Bpems ucciieoBaHUE BBISIBHIIO M OIPaHU-
YeHHUs MPUMEHEHNsI MapKOBCKOH arpnOyunu. Moxenb
YyBCTBHUTEIbHA K KAaueCTBY M IOJHOTE NAHHBIX, Mpel-
TOJIaraeT CTAI[MOHAPHOCTH II0JIb30BAaTENILCKUX INEPEXO0-
OB U TpeOyeT peryiaspHON BaluAallMd Ha Pa3HBIX
BpeMeHHBIX BbIOOpkax. HopmmpoBanue moxa3satemnei
OTPAaHMYMUIIO BO3MOXKHOCTH IIPSIMOTO Iepecdera pe-
3y/lbTaTOB B (PMHAHCOBBIE METPUKU U TpeOyeT NOIoi-
HUTEJbHBIX J3KCIICPUMEHTOB JId MOATBEPKIACHUA YII-
paBieHueckoro ¢ dekra.

B coBokynmHocTH paboTa JEMOHCTPHPYET TOT
(aKT, YTO MapKOBCKas MOJENb SBISETCS MEPCIIEKTUB-
HBIM MHCTPYMEHTOM HOAJEPXKKH pPEIICHUH B Mapke-
TUHTE, TO3BOJISIOIIUM BBISBISTH CKPBITYIO CTPYKTYPY
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BIUSIHAS KaHAJOB U (hopMupoBaTh OoJjice 00OCHOBaH-
HBI MeanaMukc. OTHAKO €€ MCIIONB30BaHUE TOJHKHO
COYETATHCS C JKCIIEPUMEHTAIHHBIMH METOIaMH, KO-
TOPTHBIMU H3MepeHusamH, aHaiauzom LTV u tectupo-
BaHHEM YCTOHYHMBOCTH OIleHOK. Hambonee 3 dexTus-

HOW MOJETh MOXET OBITh B COCTaBe KOMIUIEKCHOM
CHCTEMBl QHAJIUTHUKH, B KOTOPOH aTpUOyIHS CITy)KHUT
HE CTaTUYHBIM HMHAWKATOPOM, a JHHAMHYIECKHAM 3JIe-
MEHTOM IMKJIAa CTPATETHYECKOT0 W ONEPaTHBHOTO
YIIPaBJICHNS MApPKETHHT OBBIMH aKTHBHOCTSIMU.
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