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AnHotanusi. C pa3BUTHEM IPOPBIBHBIX MU(POBBIX TEXHOJOTHH MPOHM3OIUIO PE3KOE YBEIMUYEHHE TEMIIOB POCTa PHIHKA
OHJIAH-TOPTOBIIH, B YACTHOCTH €€ CErMEHTa TOBAapOB MOBCEHEBHOTO crpoca. [lanneMust HOBOH KOPOHABUPYCHOM MH(EK-
iy 00yCIIOBHJIA BBEICHNE OHJIAIH-3aKa30B B NMOTPEOHTENBCKYIO IIPUBBIUKY, YEM ITOCTIOCOOCTBOBAIA POCTY (PMHAHCOBOTO
671aroCOCTOSIHMS KOMIIAHHH, MMEIOIMX HHTEPHET-Mara3uHbl, a TAKKe Pa3BUTHIO TUIOLIA/IOK OHJIAIH-TOPrOBIH. DIEKTPOH-
Hasi TOProBJIsl TOBapaMy IOBCEHEBHOIO CHPOca HabupaeT 00OpOTHI Iopa3zio aKTHBHEE, YeM OduiaifH-CerMeHT, Ipeuiaras
OoJiee MIMPOKHIT ACCOPTUMEHT TOBAPOB HA OZIHOM IUIOIIA/IKE, Pa3IMYHbIC KaHAJIBI IOKYHOK, KaHaIbl IOCTAaBKH, Oojee HU3-
KM€ 1IeHBI ¥ YJI00CTBO HOJTy4eHHUS 3aKa3a, B TOM YKCIIE C 0CTaBKOi Ha oM. [IpencraieHa o01ast OLeHKa OTeYeCTBEHHOTO
PBIHKA OHJIAHH-TOPTOBIIM TOBapaMH MOBCEIHEBHOTO Ha3HAUECHMS, NPOAHAIM3HPOBaHA JUHAMUKA pocTa peiHKa B 2022 T.
B pa3pe3e TEMIIOB €r0 YBEINUECHMS [0 PA3INIHBIM TOBAPHBIM KaTETOPHSIM, KOJIIECTBAa HHTEPHET-3aKa30B, 00bEMOB PHIHKA,
TpaHchOpPMAIH MOTPEOUTENIHCKOH KOp3UHEL. CHCTEMAaTH3UPOBAHBI M COZIEPKATeIbHO 0XapaKTepH30BaHbI EPCIICKTUBHEIE
HamnpaslieHsT (JOPMUPOBAHMUS AEHEKHBIX ITOTOKOB PHIHKA OHJIAIH, JaHA OLEHKA IEPCHEKTHBAM Pa3BUTHS HCCIIETyEeMOro
PBIHOYHOTO CErMEHTA C TOYKU 3PEHUS ICHEeKHBIX 000poToB Ha 2023 T., IPOMILTIOCTPHUPOBAHA CXeMa TpaHc(hopMaLMK KaHa-
JIOB HOKYIIKH M JOCTABKH TOBapOB. BBIABIICHBI 00IIIME TPEH IbI IPEACTOSIIEr0 (GPMHAHCOBOIO TO/ia B CETMEHTE e-grocery, Ko-
TOPBIC BBIPAXKAIOTCS B YBEPEHHOM POCTE PbIHKA, PA3BUTHI MApKETILICHCOB, N3MEHEHUH TIOTPEOUTEIBLCKOrO MOBEICHHS, CO-
CTaBa OCHOBHBIX UI'POKOB PbIHKA, Pa3BUTHH MAapKETHHIOBOTO NPOABKEHUS TOPTOBBIX IUIOIAIOK OHJIAIH, POCTE MOMYJISIp-
HOCTH IPOJIaXK Yepe3 COLUATbHBIC CETH.
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Abstract. With the breakthrough of digital technologies there has sharply increased the growth rate of the online trad-
ing market, in particular, its segment of consumer goods. Pandemic of a new coronavirus infection served as an impe-
tus, which introduced online orders into the consumer habit and contributed to the growth of the financial well-being
of companies with online stores, as well as to the development of online trading platforms. E-commerce in consumer
goods is gaining momentum much more actively than the offline segment offering a wider range of goods on one site,
various shopping channels, delivery channels, lower prices and convenience of receiving an order, including home de-
livery. There is presented a general assessment of the domestic market of online trade in everyday goods, analyzed the
dynamics of market growth in 2022 in the context of its growth rates in various product categories, the number
of online orders, market volumes, transformation of the consumer basket. The promising directions of the formation
of online market cash flows are systematized and characterized in a meaningful way, the prospects for the develop-
ment of the market segment under study in terms of cash turnover for 2023 are assessed, and the scheme of transfor-
mation of channels for the purchase and delivery of goods is illustrated. General trends of the upcoming financial year
in the e-grocery segment are revealed, which are reflected in the steady growth of the market, the development
of marketplaces, changes in consumer behavior, the composition of the main market players, the development of mar-
keting promotion of online trading platforms, the growing popularity of sales through social networks.

Keywords: cash flows, market volume, e-commerce, FMCG products, marketplaces, consumer, online ordering,
e-grocery
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Beenenne

CoBepIIIeHCTBOBaHNE COBPEMEHHBIX ITU(PPOBBIX TEX-
HOJIOTHH TIPEIONPEACISeT Pa3sBUTHE OTPACIH TOPTOBIHU
B pexxuMe oHJaiH. [laHHBIE TIporiecchl 0a3UpyroTCs Ha
TaKMX KOHIICHIUIX, KaK «3KOHOMHUKA 3HAHHIY, «UHDOP-
MAaIMOHHOE OOIIECTBOY, «MHHOBAMOHHAS YKOHOMHUKAY,
«upoBasi IKOHOMHKa», YTO CHOCOOCTBYET (HOPMHPO-
BaHMIO HOBOTO KM3HCHHOTO YKJIaJa, OCHOBAaHHOTO Ha
nH(OpMaIMH, BEICOKUX TEXHOJIOTHAX U CCTEBOM Xapak-
Tepe oOecTBa. KitroueBoit CTaHOBHUTCS CKOPOCTh H 3(-
(hexTHBHOCTH 0OPAOOTKH M TIepenaud HHGOPMALIUH, Pa3-
BHUTOCTh MH(MOPMAIMOHHBIX TEXHOJOTHUH U ceTeid. IIpo-
LECCHl Pa3BUTHS  COMHAIBFHO-YKOHOMUYECKHX CHCTEM
00€CTIeunBaOT OTpaciy, B KOTOPBIX MPeoOIaaatoT WH-
TEJUICKTyaTbHBI ~ Kamutal ¥ MH(OPMAaIMOHHO-
KOMMYHHKAITHOHHBIE TEXHOJIOTHH.

CoBpeMEeHHBIH MOTPEeOUTENh HAXOAUTCS B COCTOS-
HUM BBIOOpPa W3 MHOXECTBA B3aWMO3aMCHSICMBIX
U B3aUMOJIOIIOJHSIIONIMX TOBapoB U yciyr. Ilotpedu-
TEJNBCKHUE MPEAIOUTEHIS BIUSIOT HAa CIIPOC HA TOBAPHI,
a 3Ha4YMT, HA OOBEMBI MPOM3BOACTBEHHOIO Ipolecca
1 DKOHOMUKY B T1esioM [1].

Bce Gompriee pacmpocTpaHeHHE HAXOAWT PHIHOK
OHJIAH-TOPTOBIH, KOTOpas pacIIupseT BapHUaTHB-
HOCTh TIOTPEOWTENBCKOTO BBIOOpa Cpend TOBApOB
n ycayr. OOHAM W3 CaMBIX JAWHAMHYHO DPa3BUBAIO-
IIUXCSI PBIHKOB SIBJSIETCS PHIHOK TOBApPOB ITOBCEIHEB-
Horo HaszHaueHus — FMCG (fast moving consumer
goods), a ero ommaiiH-cerMeHT e-grocery (electronic
grocery — DIICKTPOHHAs Oakaies — Mpoaxa TOBAapOB
kareropuu FMCG B ceru MHTepHeT) npusHaeTcs of-
HUM W3 CaMBIX [IEPCIICKTUBHBIX.

OO0masi oueHKa PoCCHiiCKOT0 PHIHKA OHJIAIH-
Toprojiu FMCG-toBapamu B 2022 r.

[Nokymka TOBapoB ITOBCEHEBHOTO CIIpOCa Yepe3 MH-
TEpHET CTAHOBUTCS TMPHUBBIYKOI BCE OOJBIIEro KOIMYe-
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cTBa motpeduTenelt B Poccun. Bo MHOTOM cnioco6c¢TBO-
BaJla ATOMY MAHIEMIS, CTaB MOIIHBIM HMITYJIbCOM IUIS
OHJIalH-TOPIOBIM HE TOJIBKO B Poccuu, HO U BO BceM
mupe. Cerognst Oojiee YETBEPTH POCCHSH ITOKYTIAIOT
OOJBIIYIO YaCTh TOBAPOB MOBCEIHEBHOTO CIPOCA OHJIAMH,
Toraa kak B 2019 . 00 3ToM 3asBisum gyTh Oonee 10 %.
Oxomno 75 % mnokynarenel UCTIONb3YIOT KaK TpaJulOH-
HBIC, TAK ¥ OHJIAHH-KaHAJbI IOKYTIKY, TAKUX TOKYIaTeei
Ha3bIBAIOT OMHHKAHAITHHBIMU.

BcenenctBue pocTta MOMYISIPHOCTH OHJIAMH-IIIOIAHTA
CHMBWICS cpenHuid 4ek Ha mokynku FMCG-toBapoB
BIpoK. Tak, muaep mo o0beMy oHNIaiH-phiHKa (MOCKBa)
OTMEYaeT CHIDKEHHE CIPOCca Ha TOBAPHI BIPOK BIBOE IO
cpaBHeHMIO ¢ HadgajgoMm 2022 T., TakKe YMEHBIIACTCS
3aKyll TOBAapOB C MaJbIM CPOKOM TOTHOCTH, CBEKHX
(bpykTOB U OBoOIIEH. Y TIOTpeOuTENel BXOAAT B TIPHUBBIU-
Ky OHJIAHH-TIOKYIIKH, T. K. KOJIMYECTBO PUTCHIICPOB, BBHI-
HICANIAX B OHJIANH YBEIMYHUBACTCS, BBIOOP CTAHOBHUTCS
OoutbIlie, TIEHBI OJaroapsi KOHKYPEHIIMH Ha CEpBHUC J0-
CTaBKH JIeMOKpaTUuHbIe. [loTpeduTeny 3HArT, 9TO MO-
TYT B OO0 MOMEHT NMPUOOPECTH TOBAPHI IOBCEIHEBHO-
TO CIIpOca, He CTAIKUBASCH C UX JC(HUIINTOM I OTCYT-
CTBHEM B TOM WJIM MHOM OHJIAH-Mara3suHe WM Ha Map-
KeTIUIelce, 9TO MOOYXKTaeT TOKyIaTeneld CoBepIIaTh
MeHee 00beMHBIE, HO 00JIee YacThIe TTOKYITKH.

Ha ¢one cokparenus: cpemHero 4eka OONBIIHX TI0-
KYTIOK BIIPOK BBIPABHUBACTCS TOITYIISIPHOCTD Pa3IIHBIX
THIIOB NOKYTIATENILCKUX KOP3WH OHJIakH (puc. 1).

CepBUCHI 3KCIPECC-TOCTABOK Pa3BUBAOTCS HACTOIb-
KO OBICTPO, YTO B KOHKYPEHTHOH OOphOE IO3BOJISIOT
TIOKyTIaTeNsIM ceflaTh MUHUMAaJIbHBIN 3aka3 Ha 1-2 ToBa-
pa MOBCEIHCBHOTO CIPOca U OBICTPO MX MOMYYUTh. ITO
MPUBENIO K MEpepacipeIeNICHHIO CIIpoca MEXKIY pa3iind-
HBIMH THIIaMH TOTPEOUTENHCKUX KOP3UH B CTOPOHY
BBIPAaBHUBAHUSA UX 3HAUMMOCTH. [IoKymaTens Bce pexe
BBICTABJIET KOHKPETHBIE IEH  OHJIAMH-IIIONHHTA,
npeamounTas pasHooOpasme B kop3uHe. IIpomcxomut
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9TO Gyarojapst KpyImHBIM TOPTOBEIM IUIOMIAKaM (Map-  HH3KHE IIEHB WMEHHO OHJIaH Ojaromaps oOMIHIO
KeTIUielicaM), KOTOpbIe TMPEAOCTABISIIOT IMHUPOKWH  TpoMoakmuii. Tak, OJIT MPOMOIPOJAX B OHJIAIH-
aCCOPTHMEHT TOBapOB MHOXKECTBa OTHENBHBIX MpPO-  MarasuHax cocraBmia 67 %, B odmaita — 45 %. bmaro-
JTABIIOB, MPEJCTABIAA cOOOM HOBYIO BEpPCHIO YHUBEpP-  Japsd TAaKOMYy MOTPEOHTEIHCKOMY OHJIAHH-TIOIXOXY
canpHOTO Mara3uHa. HecMOTps Ha CTpeMJICHHE Pa3HO-  YacTh PBIHKA BBICTYIACT JAPaiBEepOM OPTraHHMYECKOrO
00pa3uTh KOp3WHY, MOTpeOuTeNns obOpamacet ocoboe  paseutusi FMCG-pbiHKa Kak TaKOBOTO, HECMOTPsS Ha
BHUMaHHC Ha CKHIKH, TPOMOAKIMH, [EHBI, 73 %  oOmmii HeOIarompHUATHBIA JEITOBON U IKOHOMHUICCKHIMA
CPaBHHUBAIOT IICHBI OHJIAWH M O(JIaiiH, a MOYTH TMOJO-  KIMMAT B CTPAHE.

BHHA TOKYyNAaTeIell CUUTACT, YTO MOXKET HaliTh Oojee

>

Yxop 3a co6on 3aKynka Bnpok P

88% yeka—ToBapbl CpenHui Yek ceblwe 75% yeka—cBexue 93% yeka—

NUYHOM rMrMeHbl 4000 py6.. nopsaka 30 Kareropuum npoayKTol 6akanen
nosuuwn

~:L\\ ~

3o0TOBapbI B/A HaNUTKu Yxopn 3a AOMOM 3akynka ans perten

96% yeka—ToBapbl ANA 93% yeka— 94% yeka—6biToBan 93% yeka — neTckue

HUBOTHBIX 6e3ankoronbHvie XUMUR TOBapH! (NUTaHKe unu
HaNUTKN yxon)

Puc. 1. IlonynsspHOCTb pa3IMYHbIX TUIIOB IOKYNATEIbCKUX KOP3HUH OHiaiiH B 2022 1.

Fig. 1. The popularity of various types of shopping baskets online in 2022

JluHaMuKa poOCTa OTEYECTBEHHOTO OHJaWH-pbIHKa  Bape—anpeie 2022 r. Ha 83 % nportus 18 % B odnaiin-
B pas3bl BhINIE, 4YeM odruaidH-npopax. Hanpumep, Marasmsax (B MepBYyIO OUepelb 3a CUET NEPHOAa 3aKyIOK
3a()MKCUPOBAH POCT JAMHAMHKU OHJIAHH-TIPOJ@X B SIH- B IIEPBBIC HENIEIM MOCIIE BBEICHHSI CaHKIMI) (pHC. 2).
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Fig. 2. Dynamics of online and offline sales growth by category in 2022
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B 2022 r. B psine KaTeropuii 1075 Mpoaax OHJIAiH
TakKe JOCTHUTJIA pEKOPAHBIX Mokazarenei: 52 % mou-
ry3HUKOB, 40 % KOpMOB mns cobak, 21 % 3epHOBOTO
koge, 13 % cTupanpHBIX MOPOIIKOB, 8 % BOIBI IIPO-
JTAat0TCs OHJIAMH [2].

E-grocery:
1 TePCIeKTHBBI

CorlacHO TporHO3aM AccOIMaIMi KOMIaHUH WH-
tepHer-Toprosiu (AKUT), oObembl oOHIAMH-TIpOIax
B TexymieM 2023 1. moryT yBenmuutbes Ha 25-30 %
W JOCTUTHYTH 6,3—6,6 TpiH py0., 9TO COCTABIAET IyTh
6omnbmie 15 % oT o01mero ypoBHs pOSHUYHBIX MPOJAK.

TEeKylmasi JAWHAMHUKa pa3BUTHUA

m2020r.
MuH mT.
50 +

40 -
28,9
30 - 2,
17,
20 -

7.9 8,1 8,4

10 1

02021 r.

33,9

ITo npensapurensHbiM uTOTaM 2022 T. 3TOT IMOKa3a-
TeNb cOoCcTaBWI OKoJo 5,172 tpmH pyd. Poct 06peMoB
MPOAaX CBUACTEIBCTBYET O TOM, YTO IIOJIB30BATEIH
BCE YaIre BRIONPAIOT OHIAMH-TOKYIIKH, a 3HAYUT, BMe-
CT€ C MX HMHTEPECOM MEHSIOTCS M TOTPEOHTEIBCKHUE
TpeHas [3].

AHANOTWYHBIA TpeHA HaOII0JacTCS U B CETMCHTE
e-grocery. OIUH M3 TOKa3aTelsei, oTpaXkarolmux au-
HamuuHoe pa3ButHe poiHka FMCG onnaiin, — 310 KO-
JIUYECTBO MHTEPHET-3aKa30B, CICIAHHBIX MOJh30BaTE-
nsmu. Ha puc. 3 oroOpakeHa TUHAMHUKA TMOCIETHHUX
6 MecsIieB B CpaBHEHHHU C TeMH ke mecsmamu 2021
n 2020 rT. [4].

@2022r.

449

373 39,6

32,

28
25, 2

17, 19,

12,

HIOJIb aBryCcT

CeHTI0pb

OKTSI0pH HOSIOpb nexabpb

Puc. 3. lunamuka KonudecTBa HHTEPHET-3aKa30B B CETMEHTE e-grocery (uonb—aexkadps 2020-2022 rr.)

Fig. 3.

3aMeTeH TpeH/ Ha yBEIMUYCHHE HE TOJBKO 3a MO-
cienuue moarona 2022 T., HO ¥ B CPABHEHHH C TIPEIbI-
IYIIMMHA TOJaMH B KaXIoM Mecsre, 44,9 MitH 3aka30B
B nekabpe 2022 r. mpoTtuB 7,9 MITH 3aKa30B B HIOJIC

MuIH mT.

600
500
400
300
200

237

69

Dynamics of the number of online orders in the e-grocery segment (July-December 2020-2022)

2020 r. — 3T0 pe3Kuit CKaYOK B Pa3sBUTHU OTPAC]IU HH-
TepHeT-ToproBiy. Ha puc. 4 oToOpakeH paccMaTpu-
BaeMbIi TOKa3aTelh (UHAHCOBOTO OJIATOCOCTOSHUS
pBIHKA TI0 ToAaMm [4].

583
402

100

=

0

2020 2021

2022 2023

(porHo3)

Ton

Puc. 4. lunamuka Koau4ecTBa HHTEPHET-3aKa30B B cerMeHTe e-grocery 1o utoram 2020-2022 rr., nporxos Ha 2023 r.

Fig. 4. Dynamics of the number of online orders in the e-grocery segment by the end of 2020-2022, forecast for 2023

B 2023 r. mporHo3upyeTcs poCT KOIWYECTBA HH-
TEepHET-3aKa30B MO UTOraMm roja eme noytu Ha 50 %,
YTO CBHJACTCIHECTBYET 00 ONTUMHCTHYHOM HACTPOC
AHATUTHKOB U 3aKPCIUICHUH Y TIOTPEOUTEIS TPUBBIYKH
npuoOpeTaTh TOBaphl uepe3 uHTepHEeT. CTOUT yYUTHI-
BaTh TOT (paKT, YTO IUIOMIAIOK JJISI MHTCPHET-3aKa30B
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craio Ooxpine. Takue mromanku, kak «Camokarty,
MO3BOJISIIOT CJIENAaTh MUHUMANBHEIN 3aka3 BCEro Ha
170 py0., 94TO MOBBIIIAET YACTOTY 3aKa30B, HO U B Jic-
HEKHOM BBIPQKCHHU JAHHBIA CETMCHT YBEIUYHUBACTCS

(puc. 5) [4].
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Muipn pyo. 770
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(poruo3)

Puc. 5. lunamuka o6bemMa pbIHKa B cerMeHTe e-grocery 1o uroram 2020-2022 rr., nporaos Ha 2023 .

Fig. 5. Dynamics of market volumes in the e-grocery segment by the end of 2020-2022, forecast for 2023

B 2020 r. o6sem poinka coctaisut 130 mapn pyo., JIsi  TOBBIMIEHUsST KOHKYPEHTOCIIOCOOHOCTH OH-

B 2022 r. — yxe 553 mapna py0. (pOCT HACUMTHIBAET  JIAWH-TIPOAABIBl BHIHYXACHBI PACIIUPSTH KAHAJBI

425 %), x xoumy 2023 T. IUIaHUpYyeTCs yBENWYEHHE  COBITAa CBOEH MPOIYKIUH, T. K. 3TO HANPSMYIO BIHICT

eme Ha 40 % 1o oTHOIIEHNIO K uToraMm 2022 T. Ha 00BEMBI MPOJAK M 3aBUCUT OT IOBOJOB JUJISI CO-
BEpIICHHS OKYIKHU (pHC. 6).

IloBoawb! pas COBEpPIICHUA MOKYNIKH

4L

> CosepuieHue 00TyMaHHOH TOKYIKH

> Tlokyrmka rojgapka Ha CeroJHs, CPOYHO

> BpIOOp TOBapOB U3 COTEH BAPUAHTOB

> [lokynka BIIPOK

> NMIys1bCHBHAS [IOKYIIKa

> 3aKa3 IPOJYKTOB MUTaHUs Ha HEJENI0

> 3aKa3 KOHKPETHOTO MHIPEIUEHTA

> OcymiecTBICHNE IUIAHOB: ITOKYIIKA JUIS ce0s
> Oco3HaHHOE TOTPeOICHHE: TOKYNKa 0/y

> Jlpyroe

4L

Kananbl nokynku

J L g J L

Jlo 2020 r. 2020-2022 rr. 2023 r.
> OduaitH-Mara3uHeI >Marasussl ¢ JOCTaBKOM > C2C-1u101aaKu
>Toprossle LEHTPBL B TeueHue 15 MunHyT >MecceHKepsl

>MapkeTIuieincel U COLICETH

>(Cnenuanu3upoBaHHbIC
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J L

Kanaabl 1ocTaBku

>> JIOTUCTUYECKUE KOMIIAHHH JI0 JBEPH

> JlorncTuueckne KOMIAHUY B ITyHKTHI BBIA4N 3aKa30B U TOCTaMAaThI
>Co0CcTBEHHBIE CITyKObI Mara3uHOB
>>TIyHKTBI BbIIaYM 3aKa30B U CIIYXKObI IOCTaBKH MapKeTILICHCOB

Puc. 6. V3meHeHne kaHanoB cObITa MPOAYKIIAU B €-grocery

Fig. 6. Changing product distribution channels in e-grocery
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OCHOBHBIC KaHAJBI JOCTaBKH Ha PBHIHKE: JOTHUCTH-
YeCKHe KOMITAaHUHM JI0 JBEPH, JOTHCTUYCCKUE KOMIIa-
HUW B IYHKTHl BBIIaYM 3aKa30B W IIOCTaMaThl, COO-
CTBCHHBIC CITY)KOBI MaraswHOB, ITyHKTHI BBIAAYH 3aKa-
30B M CHYXObl JIOCTaBKM MapKeTIUIeHiCOB THMa
«Coepmeramapker», Wildberries, Ozon. MHorue npo-
JIaBIIbI UCIIOJB3YIOT CPa3y HECKOJIBKO KaHAaJIOB COBITA,
T. K. IOTPEOUTENIO ISl OJJHOH KaTerOPUU TOBAPOB UITU
0oJpIIOT0 00BeMa 3akaza ymoOHee NOCTaBKa Kyphe-
poOM, a B Jpyroil CUTyaluuu MpearovTHUTENbHEe CaMo-
BBIBO3, YTOOBI HE MPUBSI3BIBATHCS K rpadKy Kypbepa.

KpoMe yBepeHHOT0 pocTa paccMaTpUBACMOTO CET-
MEHTAa PBIHKA B pa3pe3e KOJIMYECTBA 3aKa30B M JICHEK-
HOTO BBIPQKCHHS 00BEMOB PBHIHKA, MOXKHO BBIICIHUTH
o0Ime TpeHABl TMPEACTOANIero (PUHAHCOBOIO ToOfa
B e-grocery:

— B BBIUIPHILIHON MO3UIMH OYIyT HAXOIUTHCS IIPO-
JI@BIIbI, KOTOPBIE MOTYT MPEUIOKUTH HECKOJIBKO KaHAJIOB
MOKYTIKU U JOCTABKH MPOIYKIHH TOTPEOUTEITIO;

— MapKeTIUICHCHI OYy CTPOUTH BOKPYT CeOSI CBOIO
9KOCUCTEMY, OCBauWBasi HE TOJBHKO CETMEHT e-grocery,
HO W JpYrue IONTOCPOYHBIC KATCTOPHH, HAIPHUMEP
TOBApHI JJIs TOMa, KOCMETHKA H Jp.;

— NanbHeHIIee M3MCHEHUE MOTPEOUTEILCKOTO TI0-
BEJICHUS B CTOPOHBI OHJIAIH-TIOKYIIOK, a TAK)KE TPaHC-
(dbopmarnus cpeHel moTpeOUTEIbCKONH KOP3UHBI BBUITY
pocTta yaaJeHHOW paboThl, HEYBEPCHHOCTH B ILIAHAX
Ha Ommxkaifmee Oyaymiee, yxona psaa NPUBBIYHBIX
OpeH/I0B, CHIYKCHHE TIIATEKECTIOCOOHOCTH HACETICHMS,
HecTaOUIIbHOCTH 9KOHOMUYECKOW CUTYAIINH;

— CHIDKCHHUE JIOJIM MMITYJIbCHBIX M TPEMHUATBHBIX
MOKYTIOK;

— TpaHcopmarsl  peIHKA B
VIIEAIIUME OpEHIaMU HHUIIIAX;

— POCT BJIOKEHHMM B MPOABUKEHUE Ha MapKETILICH-
cax (paboTa ¢ OT3bpIBaMH, ONTUMHU3ANHS KapTOYEK TO-
BapoB, SEO u pekiama BHyTPH MapKeTIICHCOB);

— POCT MOMYIAPHOCTH MPOJAXK Yepe3 COICETH U OT
kiueHTa K knueHty (C2C).

0CBOOOKIEHHBIX

3akao4yeHue

Taxum oOpazom, HECMOTps Ha HeCTaOMIIBHYIO T'€0-
MOJUTHYECKYI0 OOCTaHOBKY, OCTOPOKHBIE MPOTHO3BI
(hMHAHCOBBIX AHATUTUKOB OTHOCHTEIIEHO OAHKOBCKOM
CHCTEMBI, Pa3BUTHS MHBIX OTpaciell 3KOHOMHKH, Cer-
MeHT FMCG B cetu MHTepHET 3aHUMAET JOCTATOYHO
YBEpEHHYIO TO3UIMIO M OyAET YBETUYHMBATHCS Haxe
Ha (OHE COKpaIAIOMHXCS IOXOJOB HACEICHUS.
B mepryro odepenp, 3TO CBA3aHO C yOOOCTBOM MOKY-
MOK TOAOOHBIM CIIOCOOOM, ¢ MEHSIOIIMMUCS TPEHIIA-
MH B TIOTPEOHWTENHCKOM TIOBENeHUHW [5], a Takke
C BBICOKOH KOHKYpEHIMEH Ha ObICTPOpacTyIIEM pBIH-
Ke, KOTOpasi BRIHYXK/IAeT MPOJABIIOB U TOPTOBEIC ILIO-
IIAJIKK Yalle OPraHU30BBIBATH CTUMYJIUPYIOIIUEC Map-
KETHHTOBBIE MEPONPHUATHS 110 CHIDKCHUIO IIEH, pac-
MpojaaxkaM, MPOMOAKIIMSAM; 3a4acTyI IICHBI Ha P
TOBapoOB paccMaTpUBAaEMOI0 CErMEHTa OBIBAIOT HYIKE,
YeM B CETEBHIX o(raifH-MaraznHax.
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