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AHHOTanus. B yCIIOBUSIX YCIIOXKHEHUSI MApKETHHIOBBIX OTHOIICHHUH, CBSI3aHHBIX C TpaHC(hOpManued IOHUMaHUS Po-
JM TIOTpeOuTeIsi, 0co0yI0 3HAYNMOCTh IPHOOPETAIOT BOIPOCH! Oojiee IITyOOKOTO M3YydeHUsI HOTPEOUTENHCKOTO MOBe-
JICHUS 1 €r0 0COOCHHOCTEH B MOJIENN «4EPHOTO SIIHKaY, IIOCKOJIbKY IIOHNMAHHIE NOTPEOUTEILCKUX MOTHBOB 1 PeaK-
IMi Ha MApPKETUHIOBBIE CTHUMYJIBI OyJIET CIIOCOOCTBOBATh HE TOJILKO YCTOHYMBOMY HPOHM3BOJCTBY M pEallM3allUM TO-
BapoB, MOBBILICHUIO 3()PEKTUBHOCTH MAPKETUHIOBBIX PEIICHHMH M MaKCHMHU3aLMU NPUOBUIM B JOJITOCPOYHON mHep-
CIIEKTUBE, HO U OBICTPOMY IOHCKY M BBIOOPY TOBAapOB MOTPEOUTEIAMH, NEHCTBUTEIFHO OTBEUYAIOIIUX MX MOTPEOHO-
cTsaM. Pa3BuTHE CEHCOPHOTO MAapKETHHIA C YYETOM IOSBJICHHS HOBBIX HEHPOMAPKETHHIOBBIX TEXHOJIOTHIl OTBEYaeT
BEI30BaM COBpPEMEHHOTO obmecTsa. [Ipeabraynye nccieqoBaHus BIUSHHS CEHCOPHBIX CTUMYJIOB Ha IIOBEJEHHE I10-
TpebuTenei, Kak MpaBHUIO, OBUIM COCPEIOTOUEHBI Ha HCIIOIBG30BAHUU TPAAUIIMOHHOTO MapKETHHTOBOTO MHCTPYMEH-
Tapus (HabmoneHue, ornpoc, GOKyc-TpyIIs! U Ip.), BCICIACTBHE YeT0 ObIIN ITOJIy4eHbI TOIFKO 0JHOOOKUE Pe3yIbTaThl
BUIUMBIX peakIui norpedureneii, KOTOpble HE BCETla OTPaKaloT UX UCTHHHBIE HaMepeHus: npruodpecTu Toap. Pac-
CMOTPEHBI MapPKETHHIOBbIEC KOHIIEHLUH B YCIOBHAX M3MEHEHMS PHIHOUHBIX OTHOLICHUH NpHU Mepexoe K HOCTHHIY-
CTpUAIBHOMY OOILIECTBY; 0003HAYEHO MECTO CEHCOPHOTO MapKeTHHra B LM(pPOBOH SKOHOMMKE U €ro 3HAUCHHE IpH
TpaHcdopMaLu colyMa B 'yMaHHOE COOOLIECTBO, TOKa3aHa B3aMMOCBS3b CEHCOPHOI'O MapKeTHHra U Hefipomapke-
THHTa, MCII0JIb30BaHUE TEXHOJIOTHYECKOTO HHCTPYMEHTAPHUsI KOTOPOTO MO3BOJIUT MOIYYHTh CKPBITHIE HeHpodu3unoio-
THYECKHe PEeaKINH IoTpeduTeIell Ha MapKETHHTOBBIE CTUMYJIBL, YTO 00ECIIeYNT KOMIUICKCHBIH MOIXO0 K OIEHKE I10-
OyIUTENBHBIX TPUTTEPOB B IIPOIIECCEe MPUHATHS pemeHus o nokynke. O603HaueHa poiib HEHPOITHKHU NIPH NIPOBEICHIN
JTAHHBIX UCCIIETOBAHHH.
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Abstract. In the context of the increasing complexity of marketing relations associated with the transformation of un-
derstanding the role of the consumer, the issues of a deeper study of consumer behavior and its features in the “black
box” model are of particular importance, since understanding consumer motives and reactions to marketing incentives
will contribute not only to sustainable production and sale of goods, increasing the effectiveness of marketing solu-
tions and maximizing profits in the long run, but also to the fast search and selection of goods by consumers that really
meet their needs. The development of sensory marketing, taking into account the emergence of new neuromarketing
technologies, meets the challenges of modern society. Previous studies of the influence of sensory stimuli on consum-
er behavior, as a rule, focused on the use of traditional marketing tools (observation, survey, focus groups, etc.), as
a result of which only one-sided results of visible consumer reactions were obtained, which do not always reflect their
true intentions to purchase a product. Marketing concepts in the context of changing market relations during the transi-
tion to a post-industrial society are examined; identifies the place of sensory marketing in the digital economy and its
importance in the transformation of society into a humane community, shows the relationship between sensory mar-
keting and neuromarketing, the use of technological tools which will allow to obtain hidden neurophysiological reac-
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tions of consumers to marketing incentives, which will provide a comprehensive an approach to evaluating incentive
triggers in the purchase decision-making process. The role of neuroethics in conducting these studies is indicat.
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Beenenne

DOKOHOMHUYECKas! KATETOPHs «MapKETHHT» OT Y3KO-
ro TMOHWMAaHHUA €€ KaK CHCTEMBI YIOBJICTBOPCHHS
cIpoca TMOKyNaTeNneil B yCIOBUSAX PBIHKA C MOMEHTa
CBOETO Pa3BHUTHUS B YKOHOMHYECKOW TEOPUU K HACTOS-
IIeMy BPEMEHHU NPHOOpETaeT MHPOKYI0 COLHUANbHYIO,
LIEHHOCTHO OPHCHTHPOBAHHYIO 3HAYMMOCTH HA HOBOM
JTamne pa3BUTHA HMOTPEOHOCTEH colMyMma M CIIoco0OB
UX YIOBICTBOPCHHUS, CBSI3aHHBIX C T'OCHOJCTBOM IIc-
CTOTO TEXHOJIOTHYIECKOTO YKJazna, XapaKTepu3yrole-
rocsi pa3BUTHEM POOOTOTEXHUKH, HMCKYCCTBEHHOTO
WHTEJUIEKTa, HEIPEB30MICHHBIMI  BO3MOXKHOCTSIMH
WCTIONIb30BaHUs 00X 00beMOB nH(popMmarmu (Big
Data) u apyrumu 0COOEHHOCTSAMHU HHU(POBOK HKOHO-
Mukn KoHnenunn «Uanycrpus-4». B pesynbrare Tpe-
OyeTcss MHOW B3MIAN Ha «MAapKETUHI», PaHEe OrpaHU-
YCHHBIH WCIOJB30BAHUEM TPATUIIMOHHOTO HWHCTPY-
MEHTapHsl ONCHKH 3()(PEKTUBHOCTH €ro MEpOTPHUSITUH,
OpUCHTHUPOBAHHEIN B OOJBIICH CTEIICHH HAa MPOU3BO-
JUTENS, YTO CO3/aeT MPOOJIEMHYIO CHUTYalWio, MO-
CKOJIbKY TIOHUMaHHE TCHXOJOTHYECKOW, OMoioruye-
CKOM, SKOHOMHYECKOH, CONMAILHOW TIPHUPOJIBI OO0
¢dbopMbl TIOTpeONeHMsT TpeOyeT IENOCTHOTO IOHUMA-
HUS BCEX MOTEHIMAIBHBIX 3JIEMEHTOB BO3ACHCTBHHA
(Hampumep, TeHAECPHBIX, PU3NOIOTHISCKUX PEaKInii),
KOTOpBIE BO3HUKAIOT Ha MPOTHKECHHH BCETO IUKJIA
mporiecca MPHUHATHS PEIIeHUs O MOKyNKe. TakuM 00-
pa3oM, TOTpeOJICHHE CIeNyeT MOHNMATh HE Kak Jes-
TENBHOCTh M0 TMOKYIKE, a KaK TMpoIecc peIIeHui
U JefcTBUI NOTpeOuTeNel, ero BHyTPEHHUX PEeaKLUi
HA BHCIIHWC MapKCTHHTOBBIC HMHCTPYMEHTBI BO3JCH-
CTBHSI, KOTOPBIE CONPOBOXKIAIOT MOKYIKY. CeHCOPHBIH
MapKeTHHT MOXHO paccMaTpuBaTh KaK HWHIUKATOP
IUTAHOBO-PACTIPEICTUTEIEHON CHCTEMBI YAOBIETBOpE-
HUS KU3HEHHBIX MOTPEOHOCTEH 00IIecTBa Ha PaBHBIX
YCIIOBHSIX JIJISI BCEX €0 YICHOB.

Hayuynas HOBH3HA, LeJIb M 321a4H HCCJIEI0BAHUSA

Hayunas HOBU3Ha COCTOUT B TEOPETHYECKOM 00OC-
HOBaHMM 3HAYMMOCTH HANpPaBICHUH HCCIICNOBAHUI
B 00JIACTH CEHCOPHOIO MapKETHHIra B yCJIOBUSIX TpaHC-
(opmanuy Hay4HOH NapagurMel B chepe noTpeOuTessb-
CKOT'O MOBEJICHUSL.

Lenvio cmamuvu SBIAETCS aHANU3 JIATEPATYPHBIX
HCTOYHUKOB, Hauboiee SPKO OTPaXKaIOUIMX HOBYIO
KOHLICTIIIMIO MapKEeTHHTa, OTBEYAIOLIYIO0 BBI30BAM HEO-
WUHIYCTPUATbHOM OJKOHOMMKH, a TaKkXKe BBISABIICHHE
TPEH/OB Pa3BUTHS MapKETHHTA.

3a0auu uccnedosanus: HayaHO 00OCHOBATH HATpaB-
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JeHUsT MCCIENOBAaHUH B OOJAcTH CEHCOPHOIO Mapke-
THHTA, ITOCKOJIBKY IIPOLECC HPHHATHSA PELICHUH II0
CBOEI1 CYTH CONpPSDKCH C HEONPEASNICHHOCTHIO, BCIISH-
CTBHE Yero pe3yJbTaT PEIICHUH 9acTO HEU3BECTCH WIIH
HesiceH. [Totpeburenu cobuparor HHGOPMAIHIO, YTOOBI
NIPEOJIOJIETh HEOINPEAEICHHOCTh U TIPUOOPECTH TOBap,
MAaKCHMAJBHO TIOJIHO YIOBJICTBOPSIOIINIA MOTPEOHO-
CTSM, a OJHUM W3 OCHOBHBIX CIIOCOOOB cOopa mH(pOp-
MaIlMH O MPOAYKTE SIBIACTCS HEMOCPEACTBEHHBIH OTBIT
C HCIIOJIE30BaHHEM CBOMX OPTaHOB YYBCTB (HAIpHMeD,
YBUJIETh, MOTPOTaTh, MOIIYNATh, OHIOXAaTh, ITONPOOO-
BaTh Ha BKyC, NIPUMEPHTH). B pesymbpraTe 3amada uc-
CIIEZIOBAHUS COCTOUT B 0OOCHOBAHMH 3HAYUMOCTH CEH-
COPHOT'O MapKeTHHIa U OOBSICHEHUH CBSI3H CEHCOPHOTO
MapKeTHHTa M HEeHpPOMAapKeTHHIa, IIOCKOJIBKY CEHCOp-
HBI OIBIT XKU3HECHHO Ba)KeH IS OOJICTYeHHS IPUHATHS
PELICHUIA MOTPEOUTEISIMHL.

TeopeTnueckoe uccjaea0BaHNE

IIpexne Bcero, cieayeT MoT4epKHYTh, YTO TPOOIIe-
MBI CCHCOPHOTO MapKETHWHTa CTAJId MPEIMETOM Hayd-
HBIX UCCIIEOBAaHUNA OTHOCUTEIBHO HenaBHO. IlepBooT-
KpBIBAaTEJIEM €r0 MHOT/AA (HE BITOJIHE KOPPEKTHO) Ha3bI-
BatloT M. JIMHICTpOMa, M3BECTHOTO JATCKOTO HEUpo-
Mapkerosora, omyonukosasiiero B CIIIA B 2008 T.
cpa3y craBmyro OectceyuiepoM KHUTY Buyology. Truth
and Lies about why we buy, m3mannyo B Mockse
B 2010 r. wu3garenbCTBOM DKCMO C Ha3BaHUEM
«Buyology: yBiekaTeIbHOE MYTEIICCTBHE B MO3T CO-
BpeMeHHOTO motpebutens» [1]. B Hell packpbiBaeTcs
c(OpPMHUPOBABIIASACS B TMOCIEAHECE TBAIIATUICTHE HO-
Bas KOHIICIIIMS MAapKeTHHTa — HEWPOMApKETHHTA, O
HOW M3 OCHOBHBIX (DYHKIM KOTOPOTO SIBISIETCS M3Yyde-
HHE CIIpoca MOTPEeOHTeNsi, HalpaBiIeHHOe Ha MCCIIeHo-
BaHHE MOTPEOUTEITBCKUX IMPEIIIOYTCHUI ITyTEM BBISB-
JICHUS M aHAJIM3a €r0 CEHCOPHOTO (MJIM CEHCUTHUBHOTO —
YyBCTBHUTEIHLHOTO) BOCHIPUATHS KaK CaMOTO TOBapa, TaK
W peKJIaMHBIX coobmiennii o HeM. Lenb Takoro mapke-
TUHTA — TPEJJIaraTh TOBAp Ha BCEX ATAax €ro MpoiBH-
JKCHUSI K TIOKYIATEI0, B TOM YHCIC W Ha JTame Mep-
YyaHjai3uHra, B Takod Qopme, 4ToObI MoTpeOUTENH —
BCJIC/ICTBHC M3YYCHHS MapKETOJOraMH OCOOCHHOCTEH
MOJICO3HATEIIFHON JACATEIBHOCTH €r0 MO3ra M PeaKIuid
HAa MapKCTHHTOBBIC CTHMYIIBI — 3aXOTEJI KYIHTh €ro,
WHa4Ye TOBOPS, MPEAJIOKHUTH TOBAap, HAMOOJEE IIOJHO
OTBEYAIONINI MOJCO3HATENFHBIM 3aIpocaM IOTpedu-
TeJIeH, ¢ 1eNbl0 MOOYANTh BX MpuodpecTH ero. Pa3pu-
Bas JajJbHEWIIe WccienoBaHus, yueHslid A. Kpumna
BHEC 3HAYMTENFHBIA BKIAJ B Pa3BUTHE TEOPHU CEH-
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COPHOTO MapKeTHHTa, B cBOeil pabore «CeHCOpHBIH
MapKETHHT: HWCCIEIOBAHUE UYYBCTBEHHOCTH MPOIYK-
ToB» (2010 T.) cmpaBemMBO OTMedYaa, HYTO JTO
«...MapKeTHHT, KOTOPbI! 3aJeHCTBYET YyBCTBA MOTpE-
Outens W BIMAET HA €ro BOCIPHATHE, CYXKICHHS
W TIOBEIEHHE; ...3TO NPHMEHEHHE MOHUMAaHHS OIly-
IIEHUH U BOCTIPHATHS B 00JIaCTH MapKeTHHTa — K BOC-
NPUATHIO NOTPEOUTENS, MO3HAHHIO, IMOLUAM, 00yUe-
HUIO, TPEIMOYTCHUSAM, BBIOOPY WU OICHKe» [2].
B Oosee mo3aHMX HMCClIeOBaHMSIX YYEHBIH OTMEYaer,
YTO MOTPEOUTENN BUAAT KaXKIBIH JCHH THICSYH TOBA-
POB, TOCTYITHBIX HA PBIHKE, U, KAKETCS, YTO OeCCO3Ha-
TEJNbHBIE TPUITEPHI, TOJOOHBIE TeM, KOTOphIE BO3ACH-
CTBYIOT Ha OCHOBHBIC OpPTaHBI YyBCTB, MOTYT OBITH
6onee dPeKTUBHBIM CIIOCOOOM BO3JIEHCTBUS U JOHE-
ceHust Mo morpedutenei mHPOopMarmu. Kpome Ttoro,
STH CCHCOpPHBIC TPUITEPHI MOTYT NPHUBECTH K TOMY,
YTO TIOTPEOUTETN CaMOCTOSATEIBHO CPOPMHUPYIOT Ke-
JaTebHbIC aTpUOYTHI OpeHa, a He Te, KOTOPhIC YCTHO
MPEJOCTABIIOTCS pekiaamonareneM [3]. Takum oOpa-
30M, B HACTOSIIEE BPEMs — B YCIOBHSX CMELICHUS
(dokyca uCCICIOBAaHWUN B HAMPaBICHUM NOHUMAHHUS
poiM TOTpeOHTeNsT — BCE )K€ CYLIECTBYET INUPOKHN
KOHCEHCYC B OTHOILIEHHMU TOT0, YTO HEBO3MOXHO IO-
HATH YeJOBEYeCKOoe MO3HAaHWE, He MPUHUMAs BO BHU-
MaHHe, YTO «IOIW B3aUMOICHCTBYIOT C MHPOM IIO-
CPEICTBOM CBOMX OPTaHOB YYBCTB M MBICTAT BHYTPH
TeNa, HO MHOTOE eIle MPEICTOUT CHeNaTh, YTOOHI TOo-
HATH, KaK JIydllle BCEr0 KOHIENTYaJM3WPOBaTh ATH
3HaHws» [4, c. 160].

3HAYNMOCTh CEHCOPHOTO MapKETHHI'a OTMEYaeTCs
B paboTaX POCCHHCKUX YUCHBIX, KOTOPHIC paccMaTpu-
BAalOT €ro Kak THI MapKeTHHra [5], HMHCTpyMEHT
U MeToq [6], B KOTOPOM Ha MEPBOM MECTE — dMOIIHO-
HAIIbHOE COCTOSIHME W OPTaHbl YyBCTB IOKYIaTEICH,
C menpio yBenmdeHWs mponax [5], dopmupoBanus
MOTPEOUTENTHLCKAX aCCOIMAINA, 3MOIUH, CBSI3aHHBIX
¢ OpeHmoM, a 3HAYUT, ¥ HOJOKHUTEILHOTO OTHOIICHHUS
kK Hemy [6]. HcciemoBaTenn mocienoBaTebLHO pac-
CMaTPHUBAIOT BUABI (NPSIMOM, KOCBEHHBIH), (HYHKIUH,
eI CEHCOPHOTO MapkeTuHra [7, 8], OIeHUBAIOT BIIH-
SIHUE €r0 MHCTPYMEHTOB Ha ITOBEJCHUE IOTpeOuTeNneit
B Pa3NUYHBIX cepax, OJHAKO B pabOTax OTCYTCTBYET
METOOJIOTUYCCKUI WHCTPYMEHTAPHIA OIICHKH pCak-
UK ToTpeOuTeNeil Ha KOMIIOHEHTBI CEHCOPHOTO Map-
KETHUHTA.

Pa3BUTHIO CEHCOPHOTO MApKETHHIa W OLICHKH
MYJIBTHCEHCOPHOTO IIOTPEOUTENBECKOTO OIBITa CIIO-
COOCTBOBAJIO BHEIPECHHE B AaKaJEMHUYECKYIO HAyKy
HEHpPOMapKEeTHHTa, YYUTHIBAS €T0 MEKAUCITUILTHHAP-
HYI0O HCCIEIOBAaTeNIbCKYyI0 007acTh, BKIIOYAIONIYIO
HEHPOOHOIOTHIO, TICUXOJIOTHIO, MAPKETHHT, SKOHOMH-
Ky, YTO IPUBENO K Jy4IIeMy TOHUMAHHUIO MTOBEICHHUS
notpeodutened. Yuensiit M. Jlunacrpom, nponomxas
B O0OLIEM-TO YK€ MPOBOJAMBIIHUECS O HETO HCCIIEN0-
BaHUs, B yactHocTU ¢ 1990 r. B 'apBapackom yHusep-
curere (texnosiorus M. 3antmena ZMET) u ¢ 2002 r.
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B aMCpUKAaHCKOM WHCTUTyTe HAyK O MBIIUICHUH
Bpaiitxayc (metoq ®MPT), 0600mmn pa3paboTku 1Mo
HEHPOMAapKeTHHTY, HAalpaBICHHBIC Ha BBISBICHHE
B TIOAKOPKOBOH IESATEIHHOCTH MO3Ta YeJoBeKka (IOKy-
TaTesns), HampuMep MeTofaMH (PYHKIIMOHAIBHON Mar-
HUTHO-pe30HaHCHON Tomorpadmu (MPT), anekTposH-
nedanorpadueit (33I°), OHOMETPUIECKUMHU JaTINKa-
MU, peaKIMy Ha TOBap C WCIOJIb30BAaHHEM IISITH Opra-
HOB YYBCTB (3peHUs, ciiyXa, OOOHSHUS, OCS3aHUA,
BKyca) U 00OOCHOBAJI MapaJurMy CEHCOPHOTO MapKe-
THHTa ¥ CEHCOPHOTO OpCHIMHTra, 3aKITHOYAIOIIYOCs
B HCIIOJIb30BaHHUU IS TPOJBHKCHUS TOBapa K IMOKY-
MaTeN0 MYJIBTHCCHCOPHBIX TEXHOJIOTHH, Npearoa-
TaoIIyo B OyayIIeM Jaxe «CEHCOPHYIO aTaKy» BO3-
JeficTBUS Ha MOKYyMATess B XKEJaeMOM i IpoJaBIia
Hanpasyienuu [1]. Takum oOpazom, HeHpPOMapKETHHT,
[0 HalleMy MHEHHUIO, PacCMaTpHBaeTCsi KaK dacTb
HEHPOOUOJIOTHIECKIX HCCIICIOBAHHMA, COYETAIOIINX
TEOPETHYCCKUE NPUHIIMITEI MOTPEOUTEIHCKONH HEBPO-
JIOTHH, TMOCPEACTBOM H3YYCHHUS CKPBITBIX HEHpodu-
3HOJIOTUYECKUX PEaKIUil B MPOLECCE IPUHSITHS pellie-
HUS O TIOKYIIKE, a TAKXKE MPUKIIAIHBIC METOIbI MapKe-
TUHTa B 00JIACTU NPUHSTUS PELHICHUMN, IIETIBI0 KOTOPBIX
SIBIISICTCS M3YYCHUC TOBEACHHUS MOKYIATes C IOMO-
IIpI0 MHBAa3WBHBIX (00Jiee paHHWUX) W HEWHBAa3HUBHBIX
MpoIelyp IUIA OIEHKH pPEaKIWil TOJOBHOTO MO3ra
U Tema, ANA TOHWMAHUS MOJENeH TPOJBIKECHUS,
YTOYHEHHUSI CKJIOHHOCTEH, JKEIaHWHi TOTpeOuTene,
OOBSICHEHHS W TIPOTHO3UPOBAHHUA WX IOBEICHUA
1 OIECHKH MPHOBUIM WK YOBITKOB OT BHEIPCHHUS Map-
KETUHI'OBBIX U OU3HEC-PCIICHH.

3/1ech YMECTHO BCIIOMHHUTH OJIHOTO M3 IEPBBIX aMe-
PUKAHCKUX Y4YCHBIX, OKA3aBIIUX 3HAYUTEIHHOC BIIHSI-
HHUC Ha CTAHOBJIICHUC HAayKH O MapkeTuHre, T. JleBuTra,
KOTOpBIN B oryOnukoBaHHO# B 1960 T. craThe «Mapke-
TtuHroBas Mmuomus» (Marketing myopia) obocHoBan
TJIABHBIA MIPUHIAIT MapKeTWHTa: HE TOBAaphl M HE IIPHU-
ObUTb, a YIOBJETBOPEHHE MOTPEOHOCTH MOKYIATENs
SIBISIIOTCS OCHOBHOHM IIebI0 OM3HECa; HE 3aCTaBIATH
MOTpeOUTENS MOKYMaTh TO, YTO CHAENaHO, a JeJaTh TO,
YTO HYXHO IIOKyTaTelo. B d9acTHOCTH, OH mmcaw:
«Kommepueckue ycuiusi mo cOBITY — 3TO COCPEIOTO-
YCHHOCTh Ha HYXKIaX MpPOJABIA, a MApKETHHI — 3TO
COCPEIOTOUCHHOCTh Ha HYXIaX Hokymareis. Kommep-
YEeCKUE yCHIIUS 1o cOBITY — 3TO 3a00Ta 0 HYXJaxX Mpo-
JIABIIA IO MPEBPALICHUIO €r0 TOBapa B HAJMYHBIC JICHb-
I'M, a MapKeTHHI — 3TO 3a00Ta 00 YIOBICTBOPCHUU
HYXI KIMEHTa TOCPEACTBOM TOBapa M LEIOTO psa
(aKTOpOB, CBA3AHHBIX C CO3/IaHHMEM, IIOCTaBKOW H TIO-
TpebieHneM dToro ToBapa» [9, c. 47]. Takum obpazom,
OOBIYHAS TEXHWKA IIPOIBIDKEHMS, 3aBUCAIIAs OT THU-
MTUYHBIX CBOMCTB MPOIYKTa M OZHO3HAYHBIX OCHOBHBIX
MOMEHTOB WIIH €T0 NPEUMYIIECTB, B HACTOSIIEE BPEMs
MEPEXOUT K U3YUCHUIO BHYTPCHHUX MOTPEOUTEIHCKUX
peaknuii Ha TOBap Ha CO3HATECIHLHOM M MOJICO3HATEIIb-
HOM YpOBHSX, B pe3yjibTaTe I peKJIaMoJaTelci
CTAaHOBUTCS KPUTHYECKH Ba)KHBIM, YTOOBI HH(pOpMa-
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U 0 MPOAYKTE COXPAHIIACH B IMAMSATH MOTPEOUTEIS.
B mapagurme HelipomapKkeTHHra TMoJpa3yMeBaeTcs,
9YTO pEHmICHHS MO3Tra Ha MOJCO3HATENIFHOM YpPOBHE
UTPAIOT Ba)KHYIO POJb B IOKYIIKE TOBApOB, B Pe3yiIb-
TaTe MOJIENb BAJIEHTHOTO BO30YXICHHUS UCIOIB3YeTCs
OOJBITMHCTBOM HEHPOMAapKETHHTOBBIX HCCIIE0BaTe-
JIel T TIOHMMAaHUS TTOBEACHYSI TIOTPEOUTENeH, a To-
JyYCHHBIC PE3YIBTATHI IO3BOJISIFOT OIICHUTH, CIIOCOOCH
mu OpeHI/TOBap YIOBICTBOPHUTH 3MOIMOHAIHHEIC
MOTPEOHOCTH KITUCHTA.

Crnenyer OTMETHTh, YTO HE CIYYaiHO BO3HHKIIO
OOIIECTBEHHOE JBIKCHHE KOHCHIOMEPH3Ma, KaK Mpo-
TECT NMPOTHB HEJOOPOCOBECTHOH peKiIaMBbl, HABS3HIBA-
HUS TIOKYTaTeN0 TPHOOPETEHHs TOBApPOB HHU3KOTO
KadyecTBa U T. I. EcTh mpumepsl NpOTHUBOAECUCTBUSA
1 HeHPOMapKEeTHHTY, OTMEUEHHBIE BO BBEICHUH K €T0
kHure camuMm M. JIMHICTpOMOM, KOTa HEKOTOpPBIE
MOTPEOUTENN CYNTAIOT METOABI HEHpOMapKeTHHTa
HETIO3BOJIUTEIIFHBIM BTOPKCHHEM B JIMYHYIO JKH3HB
YeNoBeKa M MPUBOJSAT B KAa4ECTBE IMPHUMEpa TO, YTO
«OmHa opraHuW3anus, W3BCCTHAs 0] Ha3BaHUECM
Commercial Alert, oOparmiace B KOHTpecc ¢ HpOCh-
00l 3ampeTUTh HEHPOMAPKETHHT, YTBEpXKIas, dTO
HCCIICIOBAHMS YCIOBCUCCKOTO MO3Ta HMEIOT MENbI0
«MOIYMHUTH pa3yM U HCIIONE30BaTh €ro B KOMMepUe-
ckmx memsax» [1, c¢. 12]. OgHako ciemxyeT OTMETHUTh,
YTO JIOJIS MPaBIbl B MPUBEACHHOM BO3PaKEHUH MPO-
THB HEMPOMApPKETUHTA €CTh, YTO CBA3AHO C 3THUYECKOM
CTOPOHOW TPOBEJCHUS TaKUX HCCIEAOBaHUN U TIO-
CIIEICTBUH HWCIOJB30BAHUS PE3yIHTATOB, ITOCKOJIBKY
MMOTOKH JAaHHBIX, TIOJIYYCHHBIC OT MO3ra U Teja, MOTYT
PACKpPBITh HEPBHBIC U (HU3UOJOTHUYCCKUE ITPOLIECCHI,
KOTOpPBIE TUKTYIOT IOBEACHUC, & TAKUEC JTAHHBIC YacTo
SIBIIIFOTCS. PE3yJABTATOM OHMOJIOTHYECKUX U aBTOMATH-
YECKHUX IMPOIECCOB, KOTOPBIC MOTYT MPOHUCXOIMUTH JI0
CO3HATENBHOTO KOHTPOJISA M BHE €ro. Bri3pIBaer oma-
ceHrne TOT (paKT, 9TO eCii KOMMEpPUYECKHe OpraHu3a-
UM WINA TIPaBUTEIHCTBA MMEIOT JIOCTYN K WH(pOpMa-
muu (T. €. TaHHBIM), KOTOpas YJIydliaeT MOHUMaHWe
MEXaHU3MOB, ITPEIIISCTBYIONNX ITOBEICHUIO, BIIOJTHE
BO3MOJKHO, YTO 3TH [aHHBIE MOTYT HCIIOJIE30BATHCA
JUIS MaHUIYJIHPOBAaHUS TOBEIACHUEM JIIOJCH 0e3 Hx
BeJIOMa WK coracus. J[efcTBUTENBHO, MO MEpe TOTO,
KaK MHIYCTpUS HEHPOMAapKEeTHHTa MpPOJI0JKAaeT HaOu-
path 00OpOTHI y OoJiee MIMPOKOTO Kpyra KIUCHTOB,
pacTeT MOTPEOHOCTh YIENATh MParMaTUYeCKOE BHU-
MaHHE TOTCHIMAIBHBIM ITHYCCKHM MpolieMam, Ko-
TOpBIE MOTYT BO3HHKHYTH B Pe3yJbTaTe IPUMCHEHUS
Mep B 00JIaCTH HEHPOOHMOJIOTHH B KOMMEPYECKHX IIe-
nax. B pesympraTe AN HUBENHPOBAaHMS BCEX IIPO-
OJIEMHBIX BOIIPOCOB B ATOM 00JIACTH, a TAKXKE JIJIST BOC-
CTaHOBJICHUS TOBEPHS OOIIECTBEHHOCTH K 3aKOHHOCTH
n 10OpPOCOBECTHOCTH HEHPOMAPKETHHTOBBIX KOMIIa-
HU#, oOecredeHUs] 3alIUThl KOH(PUACHIMATBHOCTH
YYACTHUKOB UCCIICIOBAHUS, a TAKXKE JUIS 3al[UTHI I10-
KynaTenel yciayr HelipomapkeruHra Obut npunst Ko-
JIEKC 3THKHA B O0NACTH MPUMCHEHUS HEUPOOHOIOTHU
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notpeoutenei B 6uznece (NMSBA — Code of Ethics
for the Application of Consumer Neuroscience in
Business) [10]. HecMoTpst Ha TO, 9TO BOMPOCH dTHKH
B cdepe HEHpOMapKETHHTa pPAacCMATPUBAIOTCA YXKe
Oomnee 20 yier, a TEPMUH «HEUPOITHKA» OBLT BIIEPBHIE
onpeneneH B 2002 T. A1 omUcaHUs 00JacTH, KOTopast
00BEeIUHICT MTUCIHUIUIMHBI HEWPOHAYK, MEIUIIMHCKON
OMOSTHKM, KOTHUTHBHOW HayKH, TOCYJapCTBEHHOM
NOJNTHKH, TpaBa U ¢unocopun [11], B Poccnn nan-
HBIIl TIpoLIeCC PEryJUpyeTcst TOJIBKO HAa YPOBHE OT-
JETBHBIX J1a00paTOpHii, OCYLIECTBIIOMNX IPOBE/e-
HHE HEHPOMapKETHHIOBBIX MCCIICOBAaHUMH, a TOCyaap-
CTBCHHOE pETYJIHPOBaHWE B JaHHON cdepe moKa
He TpopaboTtano [12].

PasBuTHe U COBEpIICHCTBOBAHKWE MapKETHHTOBOTO
WHCTPYMEHTApHs, B TOM YHCIIe HEHPOMapKETHHTOBBIX
TEXHOJIOTHH, TECHO CBS3aHO C TpaHcopMaImer u3-
BECTHBIX KOHIENINHA MapKeTHHTa: OT IPOU3BOACTBEH-
HoH (the production concept) (1860—1920 rr.); ToBap-
Ho# (the production concept) (1920-1930 rr.); cObITO-
Bo# (selling concept) (1930-1950 rr.); TpagUIOHHO-
MapkeTnHroBoi (marketing concept) (1950-1980 rr.);
conuansHo-3THIecKO (1980—1995 1T.); KOHIEMIHEH
MapkeTnHra B3ammopeicteus (Interaction Marketing)
(1995-2010 rr.) 1m0 KOHIETNIMA MAapPKETHHT-MHKC
(c 2010 r. mo HACTOSIIETO BPEMEHHM), IOCKOIBKY OHH
TIOJTY4YaroT TPOJOJDKEHUE B HDKUTAI-3KOHOMHUKE, HO-
BBIX MOJIENISIX MapKeTWHra, Takux kKak STP-mapkeTuHr;
YEeJIOBEKOLCHTPUPOBAHHBIH  MAapKETHHT; CEHCOPHBIH,
HelpoMapKeTHHT; KOHIenms Segment-of-one marketing
(cerMeHT M3 OAHOTO0); MPETUKTHBHAS MOJIENb, KOHTEK-
CTyaJIbHBI MapKEeTHHI ¥ JOIOJHEHHBIH MapKETHHT
IUTIOC OCHOBAHHBIM Ha JAHHBIX MapKeTHHT (pabora mo
cOopy 1 aHanM3y OOJIBIINX JaHHBIX) M THOKUH MapKe-
THHT, KOTOpPBIH 3aKJI04YaeTcsl B HCIIOJIb30BaHHH Jie-
[EHTPATN30BAHHBIX KPOCC-()YHKIIMOHAIBHBIX KOMaH/I
JUTSL OBICTPOTO TIOCTPOCHMUS KOHIICTIITHHA.

OnvH U3 TIaBHBIX TeOpeTHKOB MapkeTunra ®@. Kot-
Jiep OTHEC HeHPOMAapKETHHT K TIEPCIIEKTHBHBIM HaIlpaB-
JICHUSIM, KOTOpOE, COTJIACHO MHEHHIO YYeHOro, OymeT
TpaHcOpMHUPOBATECSA B HAyKy MO YIPABICHHUIO CIIPO-
coM [13], XoTd, MmO HameMy MHEHHIO, YIpPaBIECHUE
CIIPOCOM CTaHET LeJIeCOO0pa3HbIM JIMIIb B YCIIOBHSIX,
KOTJla JaTYMKH-aHAJIM3aTOPhl, OXapaKTepU30BaB KOH-
KPETHOE COCTOSIHHE 4YEJOBEYECKOr0 HWHIMBHIYyMa,
CMOT'YT JIaTh €My 3aKJII0UYeHHe, Harpumep, o HeoOXo-
JUMOW KaJOPUHHOCTH HHIIEBOTO NPOIYKTA JUIS YIO-
TpeOJIeHNs, O COOTBETCTBYIOIIEH COCTOSHHIO €ro 370-
pPOBBSI cpefie oOWTaHus U T. . BmecTe ¢ TeM 00beM
MHPOBOTO PBIHKa WHHOBAIIMH B 00JIACTH HEWpOMapKe-
THUHTA YBEJIWYMBACTCS COBOKYIHBIMH TOJOBBIMH TEM-
namu pa3Butist (CAGR) Ha 18,0 % ¢ 2016 mo 2021 r.,
a pe3yJabTaThl HEHPOMAPKETHHTOBBIX HCCIEIOBAHUN
MOT'YT CIIOCOOCTBOBAaTh YJIYYIICHHIO CHIEJIOK M peKiia-
MBI Ha 24 % [14], B pe3ynbpTaTe HEHPOMApPKETHUHT Mpe-
BpalllaeTcsi B MOUIMHHYIO MCCIIENOBATEIbCKYIO0 Mapa-
JUIMY, HCIIOJB3YIOMIYI0 OMOLMOHAIBHBIN  aHAJIM3
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Paszeumue memoooe u ¢hopm ynpaenenus mapkemuneo60t 0esimeabHOCHbIO

U TIOHUMAaHHE HAYKW O KOTHUTUBHOM MOBEICHHUU JUIS
Oomnee TIIyOOKOTO OCMBICIICHHS TpoIiecca MPUHATHS
penieHnii moTpeduTeneM.

B xnure «Mapkerunr-5: TeXHOJIOTHH CIEAYIOIIe-
TO TOKOJICHHA» B paznene «TeXHOJOTHH IJs deoBe-
yectBay @. Kotnep BMecTe cO CBOMMHU COaBTOpaMH
oOpamaeT BHIMaHuE Ha TO, 9YTO «TE€XHOIOTHH HCKYyC-
ctBernHoro uHTtewiekta (M), o6paboTka ecTecTBeH-
Horo si3pika (NLP), ceHcopHbBIE TEXHOJIOTHH, «HHTEp-
Het Beniei» (IoT) uMeroT BRICOKHUI MOTEHIIUAI TIOTHO-
CThIO M3MCHHUTh MAapKCTHHTOBBIC MPAKTUKH... Mapke-
TUHT 5.0 BO3HHKAaeT B MPOTHBOBEC TPEM OCHOBHBIM
BBI30BAM: pa3pbhIBY MOKOJCHHUH, MOJIPU3AINH 00IIe-
CTBa TI0 YPOBHIO 00ECIEYCHHOCTH U IH(PPOBOTO pas-
pBIBA... MAapKETONOTH CTOJKHYTCA C XPOHHYECKUM
HEpaBEHCTBOM W HecOaJaHCHPOBAaHHBIM pacIpenesne-
HHEeM OoTaTcTBa, KOTOPHIE BEIYT K IMOJIAPU3AINH PHIH-
koB» [15, c. 13]. U melicTBUTENBHO, PHIHOK U3HAYAIb-
HO U JI0 HACTOSIIEr0 BPEMEHH BeJeT HE TOJIBKO K pa3-
JICIICHUIO TOBAPOB POCKOIIH JUI OOTaThIX M OOJDKET-
HBIX TOBapOB HH3KOI'0 KadecTBa i1 OCHHBIX, HO
U K MOJIAPHU3AINY HACENICHHS 110 YPOBHIO ToXonoB. Ha
npeonosieane otMeueHHoro ®. Koriepom mudposoro
pa3pbiBa HaTpaBliCHa COBPCMCHHAs KOHIICTIIIHS Pa3BH-
THS STIOHCKOTO «Be3mecymero obmecTBa», B KOTOPOM
«...mH(pOpMAIMA ITOBCEMECTHO pPacIpOCTpaHEHA H JO-
CTymHa |3 JII00OW TOYKH, B JIOOOE BpeMs, JIFOOOMY
WHAUBUAY W Jtodomy obwekmy (by anyone and
anything)... B yIpaBlIeHHH: TIEPEXO OT OPHEHTAIINN Ha
MPOAYKT B HWHAYCTPHAIHHOM OOIIECTBE K (QYHKIIHO-
HATLHOMY IOJXOQYy B HWH(POPMAIIMOHHOM OOIIECTBE
(opuentanmu Ha QyHkmio, function-oriented) — k opu-
SHTallMM Ha KOHKpETHbIEe pemeHus (solution-oriented)
M Ha MHCTUTYTHl cmpoca (on-demand institutions)
B BezecymieM obmiectey [16, ¢. 47, 48]. Mbr npenmo-
JlaraeM, 4YTO CEHCOpPHBIA MapKeTHWHT, paccMaTpuBae-
MBI HaMH KaK CaMOCTOSATENbHOE HaIlpaBieHHE B 00-
JaCTH HEHPOIKOHOMHKH, B paMKaxX KOTOPOTO H3yda-
FOTCS HEUPO(PHU3UOIOTHIECKUE PEaKIUU MTOTpeOUTeNeH
C WCIIONIB30BAaHUEM HEHPOMAapPKETHHTOBBIX TEXHOJO-
Ui, s 0ojee TOYHOTO MOHUMAHHS HAMEPEHHH IO-
TpebuTeNnel 1, COOTBETCTBEHHO, IPOU3BOJICTBA U pea-
JU3aIMYA TOBAPOB, MAKCUMAJILHO IMOJIHO OTBEYAIOIINX
UX BKyCaM U MOTPEOHOCTSIM, BEPOSTHO, U3MECHUT MHO-

THe ACIEKTHl IMOHMMAHUS TPOLECCa MPUHATHS pelle-
HUS O MOKYIIKE ¢ TOYKU 3PEHUS KOHKPETH3AIIH pellie-
HUH, a pe3yNbTaThl MOTCHIHAIFHO MOTYT OBITH HC-
MIOJIF30BAHBI IS YIIYYLICHHS IIpOIecca MPOM3BOJACTBA
U TOTpeOJIeHMsI W OKa3aTh 3HAYUTEIHHOE IIOJIOKHU-
TeNbHOE BO3/ACHCTBHE Ha OoJiee MOJHOE YIOBIETBOpe-
HHUE KOHKPETHBIX MMOTpeOHOCTEH.

3akJiouenue

CyIIHOCT, MapKETHHra B YCIOBUSX MOCTHHIY-
CTPUANLHOTO OOIIECTBA JTOJKHA COCTOSATH B HCIIOJb-
3oBaHuM 1udpoBeix nHcrpymentos (MU, UKT, NLP
W T. 1.) HE IS YCIIENTHOTO OM3Heca B IENIIX YBEIHIe-
HUS €ro TpuObUIEH, a B TECHOM B3aUMOJCHCTBUHU
¢ ToTpeOHuTeNneM, IOCPEACTBOM pACIIO3HABaHHUS €ro
HWCTUHHBIX HAMEpPEHUH M OLEHKH peakiUil Ha pa3iind-
HBIE MAapKETHHTOBBIC CTHMYJBl, C IPUMCHEHHUEM,
B YaCTHOCTH, CEHCOPHOTO MapKeTHHTa, U B OpraHm3a-
uH UX OE3yCIIOBHOTO YIOBICTBOPCHHUS HAa OCHOBE ILIA-
HOBO-PACIpEEIUTCIBHON CHCTEMBI HOBOTO OOIICCTBA
U HOBBIX YCJIOBHH XO3SHCTBOBaHUS. Takum oOpasoM,
HETIPEPHIBHOC PAa3BUTUC TEXHOJIOTHIA, B TOM YHCIC
HEHPOMApPKETUHTOBBIX, OTKPBHIBACT HOBBIC BO3MOXKHO-
CTH ISl UCCTICIOBAHMS PEaKIMii Ha CEHCOPHBIC MapKe-
TUHTOBBIE CTHMYJISIIIMA U OIEHKH MYJIBTHCEHCOPHOTO
B3aMMOJICHCTBHUS B TIPOIIECCE BHIOOpa TOBapOB MOTpe-
ouTeneM HE TONBKO B TPAAWIHOHHBIX JIAOOPaTOPHBIX
YCJIOBHSX, HO U B peasibHOM ToproBoi cpeze. ['apHuTy-
PBI HEHPOMapKETHHIOBOTO MHCTPYMEHTApHs TTOCTOSH-
HO pa3BHBAIOTCS W CTAHOBATCS Bce Ooliee yIOOHBIMHU
B UCIIOJIb30BAHHH, YTO MO3BOJIACT MPUMCHSTh UX B pe-
ANBHBIX YCIOBHSX, HATIPUMEDP B MIPOJTYKTOBOM MarasuHe
WIN abTEPHATHBHO — JIOMa, YTOOBI JIyYIllc TIOHUMATH,
KaKde MapKETHHTOBBIC CTHMYJBI OBUIM HawOoyee 3Ha-
YHMBI B TIPOLIECCE PEANTBHOTO BBIOOPA, KOTOPBIN MOTpE-
OuTenn AenaroT Kak B ofuialiH-, TAK ¥ B OHJIAiH-Cpe/iax.
Takum 00pa3oM, cOUYETaHHE CEHCOPHBIX TEXHOJIOTHH
C TPaOUIIMOHHBIMHA MapKETHHTOBBIMH HCCIIEIOBAaHUAMHI
MOYET YIIIyOUTh IIOHHMaHHE TOTO, KaK MYJIBTHCEHCOP-
HBIE CTUMYJIBI BIMSIOT Ha BBIOOp MOTpeOuTENeH, 1 Cy-
IIECTBEHHO M3MCHUTHh MOHUMAHWE MYJIBTHCEHCOPHOTO
B3aMMOJICHCTBHS, a TaK)Ke HAMEPEHUM U pelleHuil mo-
TpeOUTEICH.
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