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AHHOTamus. [IpencraBieHs! pe3yIbTaThl UCCIEAOBAHHS AUHAMHUKNA MHPOBOTO PHIHKA HEHPOMapKETHHIOBBIX TE€XHO-
JIOTHH, B YaCTHOCTH PHIHKA TEXHOJIOTHH OTCIICKMBAHMS JIBIDKCHUH T71a3 (aiitpekunra). CaenaH BEIBOJ 00 MMeromIecs
MOJOKUTENBHON IMHAMUKE: Ha MPOTSKEHUU MOCIEHUX JET PBIHOK IEMOHCTPUPYET €XKErOJHbIA POCT U, MO MPOTHO-
3aM 3KcrepToB, K 2032 r. MOXeT NOCTHTHYTh 3HaueHHs B 3,2 MIpJ JOJUL; a TaKKe BBICOKOH BOCTPeOOBAaHHOCTH
HEHPOMAapKETHHIOBBIX TEXHOJIIOTHI B Pa3UUHBIX cepax, TAKHX KaK 3[paBOOXPAaHEHHE, PO3HUYHAS TOPTOBIIs, UTPO-
Basi HHIYCTPHsI, aBTOMOOMIIECTPOEHHE, PeKIaMa U Ap., 00YCIOBICHHON pacTyIIUMH OTPEOHOCTAMH OM3HECa B MOHU-
TOPHHTE ITOKYNATENECKOTO MOBEICHNUS, PACKPBITHHU I10JICO3HATENEHBIX MOTHBOB M 3MOIMOHAIBHEIX TPUITEPOB C IIe-
JIBIO aIaNTaIMy CTPAaTernii KOMIIAHUHM MOJ HYXIBI LIeJIeBOH ayauropuu. [IpoBeneH aHamu3 CTpyKTypHl PhIHKA 110 pe-
THOHAM: HanOoJIbIIast TOJIs phIHKA npuHamiexnuT CeBepHoit AMepuke, A3narcko-THUxookeaHckoMy pernony u EBpo-
ne. JIOMUHUpPYIOIUMY pETHOHAMU Ha phIHKe aifiTpekuHra sBistorcs CeBepHas Amepuka u Espona. HelipomapkeTus-
TOBBIE MHCTPYMEHTBI IPUMEHUMBI JUISl POBEACHUS UCCIIEN0BAaHUI 1 SKCIIEPUMEHTOB B Pa3HbIX 00JaCTAX U MO3BOIS-
10T U3MEPHUTh OTKIMKM Ha PeKiaMy TOBapa, YNMakoBKY, II€HY, IPOCTOTY NMPUMEHEHUs, OLEHKY SMOIMOHAIBHOTO CO-
CTOSIHUSI, @ TAKXKE BOCTIPUATHE YETOBEKOM KOHTEHTA, Pa3MELIEHHOT0 Ha caiiTe, peKkIaMHON MOBEPXHOCTH MM claiiiax
Mpe3eHTalui. DKCIIEPUMEHTHI ¢ MPUMEHEHHEM allTPEKepOB Jal0T BO3MOXKHOCTh MOHATh, KaK 4€JIOBEK BOCIPHHUMAET
nH(OpMaIMIO, 4TO YUTAET B MEPBYIO OUEpPeib, HAa YEM 3P KUBACET B3TIISI. Pe3ynbTaThl yike HMEIOIMXCs SKCIIEpH-
MEHTOB C IIPIMCHEHHEM aiTPpEeKepOB MO3BOJIIIOT IPUHUMATH PEIICHNS O KOHTEHTE U €T0 PallHOHATEHOM Pa3MeICHUH
Ha TIOBEPXHOCTH (Claifax, caiite, pexaMHBIX OaHHepax | T. II.), MAKCUMU3UPYs 3HAUNMOe B3auMmozelcTaue. Jlab-
HEWINe MCCIIeOBAaHUS W OKCIIEPUMEHTHl HEOOXOIMMBI [UISl ONTHMH3AIMH MApKETHHIOBBIX YCHJIMH W ITOBBIIICHHS
3G PEKTUBHOCTH B3aUMOJCHCTBHUS C TOTPEOUTEIIIMH.
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Abstract. The results of a study of the dynamics of the global market of neuromarketing technologies, in particular
the market of eye movement tracking technology (eyetracking), are presented. The conclusion is made about the exist-
ing positive dynamics: in recent years, the market has been showing annual growth and, according to experts, by 2032
it may reach a value of $ 3.2 billion.; as well as the high demand for neuromarketing technologies in various fields
such as healthcare, retail, the gaming industry, automotive, advertising, etc., due to the growing needs of businesses in
monitoring consumer behavior, uncovering subconscious motives and emotional triggers in order to adapt company
strategies to the needs of the target audience. The analysis of the market structure by region is carried out: the largest
market share belongs to North America, the Asia-Pacific region and Europe. The dominant regions in the eyetracking
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market are North America and Europe. Neuromarketing tools are applicable for conducting research and experiments
in various fields and allow you to measure responses to product advertising, packaging, price, ease of use, assessment
of emotional state, as well as human perception of content posted on a website, advertising surface or presentation
slides. Experiments with the use of trackers make it possible to understand how a person perceives information, what
he reads first of all, what he looks at. The results of existing experiments with the use of eye trackers allow you to
make decisions about content and its rational placement on the surface (slides, website, advertising banners, etc.),
maximizing meaningful interaction. Further research and experiments are needed to optimize marketing efforts and

increase the effectiveness of interaction with consumers.
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Beenenue

CornacHo pesynbraTaM ucciefnoBanuid [1], okoio
85 % TOTPEOUTENLCKUX pEIICHUH NPUHUMAIOTCS
HEOCO3HAHHO, W CETOJHS Oyiarofapsi HeMpoMapKeTHH-
Ty TOSBHJIach BO3MOKHOCTH HMPOBECTH Ooiiee Tiry0o-
KWW aHAJIN3 MOTPEOUTEIbCKHUX MPEIMOYTCHUHN U MOBE-
neHus. B To Bpemsi Kak TpagWIIMOHHBIA MapKETHHT
B 3HAUMTENBHON CTENECHM IIOJaraeTcsi Ha JaHHEIE,
coo0mIaeMble CAaMUMH JIFOJABMH ITOCPEACTBOM OIIPOCOB
w (oKyc-rpymi, HEHPOMapKEeTHHT IIpeasiaraer Io-
HUMAaHHE II0JICO3HATENBHBIX aCHEeKTOB NPUHSITHSA pe-
IIEHHH W UTpaeT BaXKHYIO POJb B YIYUIICHHU IIOBE-
JICHYECKUX TPOTHO30B MOTPEOUTEIICH.

B nocnennue roasl MUPOBOM PBHIHOK HepoMmapke-
TUHTOBBIX PEIICHUI MEPE)KUBACT 3HAUUTEIBHBIA POCT,
4TO 00YCJIOBJICHO PAa3BUTHEM TEXHOJOTHI M pacTymiei
NOTPeOHOCThIO OM3HECAa MOHUMATh MOBEACHHUE MOTpE-
ourener Ha Oonee riryookom ypoBHe. Cerognst 6oiee
70 % MHPOBBIX OpEHIOB NPUMEHSIOT Ty WIH HHYIO
(¢hopMy HeWpoMapKeTHHTa W, IO IMPOTHO3aM JKCIep-
ToB, K 2030 r. okoso 80 % pexiaMHBIX areHTCTB [2]
OyAyT WCHONB30BaTh IAaHHBIE HEHPOMapKETHHTOBBIX
WCCIIEIOBAaHUN B IIpoIiecce pa3paboTKH CBOMX KaMIla-
Hull. PacTymuii cnpoc Ha MHHOBAaLlMOHHBIE M OPUEH-
TUPOBAHHBIC HA KJIMCHTa MAapKETUHTOBBIC CTPATCTHHU,
KOTOPBIC MOTYT IOBBICUTH JIOSUIBHOCTB, YACpIKaHHE
U yJIOBICTBOPCHHOCTh KIHCHTOB, SIBISIOTCS KIFOYE-
BBIMH (haKTOPaMH, BIUSAIONIMMHA Ha POCT PHIHKA.

Hcnonp3ys BU3yamu3alMi0 MO3ra, OWOMETpHYe-
CKHE M3MEpPEHHS U TNCHXOJOTHYECKHE HCCIEIOBAaHUS,
HEHpPOMapKEeTHHT HaeT IPENCTaBlIeHHE O IOJCO3Ha-
TEJNBHBIX PEaKLHUsIX MoTpeduTeneil Ha pa3IndIHbIe Map-
KETHHTOBBIE CTUMYJIBI M IIOMOTAeT MOHATH, KaK 4elno-
BEK BOCIIPHHHUMAET U pearupyer Ha peKIaMHBIE cO00-
IeHHsI, THPOPMAITUIO Ha cllalifiaX, TU3aiiH MPOITYKTOB
U IpYTHe MapKETUHIOBBIC 3JICMEHTEHI.

MeToauka uccjiefoBaHus

AHau3 aKkTyanbHBIX MyOJNHKALUi MO TeMe Hccie-
JIOBaHUs, a TAaK)KE€ CTATHCTUYCCKUX JAHHBIX, CBEICHUM
O(HIMANTBEHBIX WHTCPHET-UCTOYHUKOB U OTYCTOB Be-
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nymux — uccienoBatenbckux  kommanmid  (IMARC
Group, Research and Markets, Mordor Intelligence,
Future Market Insights u ap.) mo3BomuII OLICGHUTH TH-
HAMHUKY MHPOBOTO PBIHKA HCHPOMApPKETHHTOBBIX TEX-
HOJIOTHI B IIEJOM, & TaKXKe IHHAMHUKY KIFOYEBOTO
CerMeHTa — PBIHKA OTCIIC)KUBAHUS B3MIAAA (aUTPEKUH-
ra), 0003HAYNTh NAILHEUIINE MPOTHO3HBIC TEHJICH-
IIUH;, BBIABUTH JTOMHUHHUPYIOIIAE CETMEHTHI U JHIUDPY-
IOIIHE PErHOHBI MHUPOBOTO PHIHKA HEHPOMAapKETHHIO-
BBIX TEXHOJIOTH; 000CHOBATH 3HAUNMOCTh HeHpomap-
KETHHTOBBIX HMCCIEIOBAHUN IS pEeIIeHUs psAla Mpak-
TUYECKHX 3a/a4, B TOM 4Yucie (OPMHUPOBAHUS PaIHO-
HAJILHOTO BH3YAJILHOTO Psiia Ha ClIaiijie Mpe3CHTAINH
JUTS TIOJIYYEHUS WHTCHCUBHOTO SMOIIMOHATBHOTO OT-
KITHKA.

Pe3yabTaThl nccieq0BaHus

ITo ntoram 2023 r. pasmMep MUPOBOTO PhIHKA HEHPO-
MapKeTHHTOBBIX pelieHni orenuBayicss B 1,44 wupn
nout. [3] 1, o MporHO3y dKCcTepToB [4], k KoHIy 2024 T.
cocrasutr 1,57 mupn momn. B jmanmpHEHIeM pBIHOK
MIPOAOJDKUT pacTd, gocturHyB kK 2030 1. pasmepa
B 2,62 MIIpI JOJI. CO CPEIHETOJOBBIM TEMIIOM pPOCTa
B 8,89 % [3], u x 2032 r. cocraBur 3,2 mapa a0t [5].
CTOUT OTMETHTb, YTO TPOU3BOAUTEIN KOHIICHTPUPYIOT-
Cs HAa CO3JaHUHM MACIITAOMPYEMBIX U TPOCTHIX B HC-
TOJTb30BAHUH TIPOIYKTOB.

Jlupupyromas poiab Cpeiau PErHOHOB HA MHUPOBOM
PBIHKE HEMpOMapKeTHHIoBbIX pemeHuit ¢ 2021 r. npu-
Hamexut CeBepHoit Amepuke (41 %), gemy croco6-
CTBYIOT TEXHOJIOTHYECKHE JOCTIDKEHHUS, BHICOKHE TEM-
Bl BHEIPEHUS TIEPEIOBBIX HCCIECIOBATEIHCKAX METO-
OB M TPUCYTCTBHE HECKOJIBKUX KITIOYEBBIX HIPOKOB
pBIHKa. B 1aHHOM pervoHe pacrnosoXeHbl KpymHEHIIe
KOMITAaHHH TI0 WCCIICIOBAHUIO PHIHKA, B YHCIIE KOTOPBIX
Nielsen, IQVIA, Kantar, Information Resources Inc.
u Ipsos [6], Onaromapst koropeiM CeBepHast AMepuKa
SIBISIETCSL JIMACPOM B OOCCIICUCHUH TEXHOJIOTUYECKOTO
mporpecca Ha MHPOBOM phIHKE. Kpome Toro, B TpOWKy
JUTUPYIONIMX PETHOHOB BXOIAT A3MATCKO-THXOOKe-
aHckuii peruoH u EBpomna [7] (puc. 1).
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Fig. 1. The share of the global neuromarketing technology market by region (2021) [7]

Ecnu roBoputh 0 cermMeHTax, To HanOobIast 107
cpean HEHPOMapKETHHIOBBIX MHCTPYMEHTOB B O0ILIEM
o0beMe TpoAaX MPHUHAMISHKUT (QYHKIHOHAITBHON
MarHUTHO-pe30HaHCHON ToMorpadun (47,6 %) U Tex-
HOJIOTHH OTCIIC)KUBaHUS IBkeHU ria3 (35 %) [5].3a
TIOCIIe/THEE JIECATUIIETHE NUCTIONB30BaHNE (PYHKIMOHAb-
HOM MarHMTHO-PE30HAHCHOW ToMorpaduu B HeHpomap-
KETHHTOBBIX HCCIICIOBAHMSIX YBEIMYMIIOCH Ooliee 4eM
Ha 80 %, 4TO CBHAETENBCTBYET O PACTylIeH Ba’KHOCTU
B MapKETHHI'€ TIOHNMaHUsI aKTUBHOCTH MO3ra IOTPeOH-
Tenei [2].

YBenuuuBaroomasncsi MOTPeOHOCTh B INOHWMAaHUHU

MuH goJuI.

1200

MOBEJICHUS MOTpeOuTeNeii, BO3MOXXHOCTh MHTETPAIIH
C TakdMH MEPEIOBBIMH TEXHOJIOTHAMH, KaK HCKYyC-
CTBCHHBIM WHTEIUIEKT, BHUPTyaJbHAs W OTONHEHHAS
PEATBHOCTb, SBISIOTCS KIFOUEBBIMU (PaKTOPAMHM, CIO-
COOCTBYIOIIMMU POCTY pBIHKA aWTpEeKHWHTa, 00BheM
KOTOPOTO B MOCJEAHHE TOJbl AEMOHCTPUPYET MOJIO-
JKUTETBHYIO THHAMUKY.

B 2016 1. 00BeM pBIHKA OTCIICKHMBAHHS B3LIIAAA
onenuBacs B 260,31 mue nosut., B 2019 1. — B 638 MitH
momn., B 2022 1. ero pasmep coctaBmi 886,2 MITH
IIOJUI., a o uroram 2023 1. 06beM pHIHKa JOCTHT 3HA-
yerns B 1 127,1 mun gomn. [8] (puc. 2).
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Fig. 2. Dynamics of the global ittracking market (2016-2023) [8, 9]

ITo mporHo3y SKCHepToB, OXKUAAETCS, YTO PBIHOK
alfTpekuHra NpoAOJDKUT yBenuuuBathes U Kk 2028 T.
JnocturHeT 3Havyenust B 3 750,1 MuH 10JUL., JEMOHCTPH-

pys temnsl pocta B 27,2 % [9] (puc. 3), a x 2032 .
MOXeT cocTaBuTh 8 077,6 MiH no. [8].
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IIporxo3 Temmna pocra pbinka — 27,2 %
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Puc. 3. O6beM MUPOBOTO phIHKA aWTpeKuHra ¢ mporHo3oM Ha 2028 r. [§]

Fig. 3. The volume of the global eyetracking market with a forecast for 2028 [8]

Kpynueiiimnm peIHKOM aifTpeknHTa OBLTa W TIPO-
nomkaer ocraBathesi CeepHas Amepuka (CILIA
n Kanana), na noiro peruona npuxoautes 6onee 40 %
nomu  poiaka. CoenuHennsle llItatel  moMuHHpYIOT
B peruoHe CeBepHO AMEpPUKH OJaroiaps pocTy BHE-
PEHUS MHTEIJIEKTYaJIbHBIX TaTYMKOB M OECKOHTAKTHBIX
OMOMETPUYECKUX CHUCTEM. JKCIEPTHl IMPOTHO3UPYIOT,
YTO CPENHErOJ0BOM TEMII pOCTa pBhIHKA alTpeKuHra
B peruone 10 2029 r. coctasut 19,7 % [10].

BToppIM IOMUHHMPYIOIIMM PETHOHOM Ha pPBIHKE
aliTpekuHra siisercss EBpoma. B cTpaHax peruona
HaOMI0aeTCsl POCT BHEAPECHUS! TEXHOJOTUN OTCIIECKH-
BaHMA B3IJIAJa B CEKTOpax 3JpaBOOXPAaHEHUs, HCCIIe-
JIOBAaTEIbCKUX HMHCTUTYTaX W CEKTOpax PO3HUYHOMN
TOPTOBIIH.

Crnenyer OTMETUTh, 4YTO B ONmKalIIue TOXBI
CIIA, Kanana, 'epmanus u BenmukoOpuranus OyayT
MIPOJIOJKATh CTUMYJIMPOBATh OOJNBIIYIO YacTh CIIPOCa
Ha TEXHOJIOTHHU B 3THX obusactsx. [Ipu sTom Hanbonee
MEIUIEHHBIH POCT PBIHKA OTCIICKMBAHMS B3IIISAA OT-
Meuaercs Ha bimxaem Boctoke n Adpuke.

HeonHo3HauHOe BNMsSHME Ha PBIHOK YCTPOMCTB
CIEXKEHUs 3a IBIXKEHUSMM IJa3 OKa3ajla MaHIEeMHUs
COVID-19. IlepBoHauaibHO PHIHOK CTOJIKHYJCS C IIe-
pebosiMM B TIPOM3BOJCTBE M LIETIOYKE MOCTaBOK M3-32
KapaHTHHa W OTPaHWYCHUI, BBEACHHBIX IPaBHUTEIb-
cTBaMM BO BceM Mupe. OAHako Mo Mepe TOro, Kak
TIaHJEMUSI CIIOCOOCTBOBAJIA POCTY YIAJICHHOW paboThI,
JUCTAaHIMOHHOTO OOydYeHMs W BHPTYaJIbHBIX BCTpEY,
CIIPOC Ha YCTPOWCTBA OTCIIC)KUBAHUS IBWKEHUH Ia3
JUIsl yOAJEHHBIX MCCIEAOBAaHUM, OHJIAHH-TECTUPOBA-
HUsI ynoOCTBa MCIIONBb30BaHHS U NMPHUIOXKEHUH BUPTY-
aJIbHOH peanbHOCTH PE3KO BO3POC.

B Hacrosimee BpeMsi PIHOK OTCIICKHBAHMS B3IIIIIA
MIepeKUBAECT PEBONIIOLUOHHBIE M3MEHEHNUS, BBI3BAHHBIC
Pa3BUTHEM TEXHOJIOTUI OTCIIC)KUBAHMS B3IJIsIIa W IIU-
POKHM CIIEKTPOM HMX NPUMEHEHHs. AWTPEKUHT HAXOJIHUT
CBOE€ IIPUMEHEHUE B IICUXOJIOTHYECKHUX HCCIIEA0BAHUIX,
Ju3aiiHe YIMAaKOBKH, 3IpaBOOXPAaHEHUU, PO3HHYHON
TOPTOBJIE, WIPOBOM HMHAYCTPUH, WHTEIUIEKTyaIbHBIX
crcTeMax 0€30IacHOCTH, aBTOMOOHMJIECTPOCHHH U OBI-
TOBOH AIIEKTPOHUKE MO BCeMy MHpY (puc. 4).

o, 50
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Puc. 4. Jlonst opranu3anuii, IprMEHSIOIMNX aHTPEKUHT B NCCIIEA0BAHMUAX PhIHKA IO BceMy Mupy (2014-2020 rr.) [11]

Fig. 4. The share of organizations using eyetracking in market research worldwide (2014-2020) [11]
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Tak, cormacHO NaHHBIM OQHIMATEHOTO HCCIENO-
BaHUs, IO OPTaHU3AIMHI, UCIIONB3YIOIUX alTPEKUHT
B PBIHOYHBIX HCCIIEIOBAHMAX BO BCEM MHUpE, HE3HAUHU-
TeJIbHO Kosiebanach B nepuox ¢ 2014 mo 2020 r. U no
coctostuto Ha 2020 1. 39 % pecrnoHACHTOB 3asBUIIH,
YTO HCIONB3YIOT aUTPEKUHT B KAueCTBE METONA WC-
caemoBanus [11].

B memsx onTHMHU3alMU MapKETHHTOBBIX YCHIIHIMA
HEHPOMApPKETHHTOBBIE TEXHOJOTHH CETOAHS AKTHBHO
MPUMCHSIIOTCS KOMITAHUSIMH UTS LIEJIOTO Psiia UCCiIeo-
BaHUH TOBEACHUS TOTPEOUTENCH, BKITIOYass H3MEPCHUE
HEHPOHHBIX OTKIMKOB Ha PEKJIaMy MPOAYKTOB, YIIaKOB-
Ky, IIEHy W TMPOCTOTY WCHOJB30BAHUS M BOCIPUSTH,
OIICHKY AMOIIMOHAILHOTO COCTOSIHHSI, Ha KOTOPOE BIIU-
SIFOT Pa3IMYIHBIC HJIEMEHTH MapKeTuHra. B umcie takmx
M3BECTHBIX B MUPE KOMITAHUH, HATIPUMEP:

— PepsiCo: mpumeHeHHne (YHKIIMOHATBLHOW Mar-
HUTHO-PE30HAHCHOI TOMOTrpaduu B LENIX pa3pabOTKu
MapKETHHTOBBIX CTPATErwid, aKIEHTHPYIOUINX BHUMa-
HUC Ha BKyCE HAIUTKA;

— Hyundai: wucrmosp30BaHne aWTpeKWHTa W JJICK-
TpodHIedanorpaguu I TECTUPOBAHUS JAHM3aliHA
aBTOMOOMIIEH;

— Google: mpuMeHEeHUE aNTPEKHUHTA TS YITYIIICHUS
JI3aifHa MMOWCKOBOTO JIBIKKA M PEKIIAMHBIX OJIOKOB;

— Daimler AG: nprMeHEHHE UHCTPYMEHTOB HEHWpO-
MapKeTHHTa /IS BBLABICHHS pEKIaMHBIX acIleKTOB,
Hanboee 3QPEKTHBHO BO3JCHCTBYIONINX HA MMOTCHIIU-
aJBbHBIX TIOKYyTIaTeNeH 1 qpyrue Kommanuu [12].

B Poccun xoMmaHWM TakKe HAYMHAIOT BCe Oolee
aKTUBHO HCIIONIB30BATh HMHCTPYMEHTH HeHpomapke-
THHTA JJIS TOBBIMICHUS 3(P(PEKTUBHOCTH CBOETO OM3-
Heca. YCHEIIHble KeHChl POCCHICKHUX MNpeanpusTHH
MTO3BOJISIOT 3aKIIIOYHTH, YTO Oyiarogapsi MpUMEHEHHIO
pPEKOMEHAANWI IocIe MPOBEACHUS HEHPOMAapKETHH-
TOBBIX HCCIICIOBAHUMA PEKJIAMHBIX MPOIYKTOB 3 deK-
TUBHOCTh PEKJIIAMHON KaMIIAaHHUH MOYKET YBEIUYUTHCS
Ha 65 % [13].

AWTPEKUHTOBBIC HUCCJICOBAHMS CTAHOBSATCS aKTY-
ANPHBIMH U TIPH IUIAHWPOBKE BHYTPEHHETO NPOCTpaH-
cTBa MarasuHa. Hampumep, B Mara3uHe KOpeucKou
KOCMETHKH, OTKpBITOM 110 (panmmze MY SKIN B ropo-
ne benropone, pe3yabpTaThl MOJOOHBIX HCCICIOBAHUN
MTO3BOJIMIIA HAWTH BO3MOYKHOCTH TOBBIIICHUS CpeIHe-
ro yeka Ha 12,5 % [14].

IIpumMenenne WHCTPYMEHTOB HEUpOMapKETHHra
B coyeraHuM ¢ [T-TEXHOJOTUSMH MO3BOJSCT COKpa-
TUTh W BpEeMs Ha IPOBEACHHE HCCIeNOBaHMA. Tak,
HaTpUMep, Ui MPOBEACHUS J1a00paTOPHBIX JKCICPH-
MEHTOB TpeOyeTcsl B CpeIHeM OT ISATHAIATH 0 JIBa-
JIATH THEH, B TO BpeMs KaK Ha HEHPOMapKETUHIOBEIC
HCCIIeTOBAaHUS YXOIUT OT TPeX M0 MATH AHew [13].

HeiipomMapKkeTHHIOBBIE YKCIICPUMEHTBI C IIPUMEHE-
HHEM TaKWX MHCTPYMEHTOB, Kak CkaHupoBaHue DT
(m1st U3MEpeHusl INEKTPUICCKONH aKTHBHOCTH MO3Ta),
aWTpPEeKUHT (11 OIEHKH 3PUTEIHHOTO BHHUMAaHUS)
U TIPOrpaMMHOE 00EeCIIeYCHUE sl PACTIO3HABAHHUS JTHII
(s aHanmM3a SMOIMOHANLHBIX PEaKIIHiA), TO3BOJISIIOT
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cobupath, aHAIM3UPOBATh JAHHBIE W TOTydaTh IIEH-
HYI0 WH(QOPMALHUIO O TOM, KaK KIUCHTHI B3aMMOJICH-
CTBYIOT ¢ KoMmanussMu. OJTHUM U3 HANPaBJICHUH TIPH-
MCHCHHUS HEHPOMApKETUHTOBBIX UHCTPYMCHTOB SIBIISI-
eTCsl, HampuMep, OICHKAa pa3MeIleHUs KOHTEHTa Ha
caiite, peKJIaMHOI TOBEPXHOCTH WU ClIaiiax Mpe3eH-
TanuM (Kak OU3HEC-, TaK M YYCOHOM).

B smoxy 1mubpoBBIX TEXHOJOTHH IepBOE BIEYaT-
JICHHE Ba)KHEe, YeM KOraa-Inbo, 0COOCHHO €CIU Peub
uaeT o NpodeCCHOHATBHBIX Mpe3eHTanusx. OgHako
CETOIHS MAapKETOJIOTH YacTO 3aJIalOTCS BOTIPOCOM —
MoYeMy MPE3EHTAIUS HE BBIMOJHACT 3aaHHBIX (YHK-
nuii? IToueMy KOJIMYECTBO KIMCHTOB HE YBEJIIMYHUBACT-
cs, a MapTHepPHl HE CremaT MOMMUCHIBATh JOTOBOPHI
o corpynuudectBe? [IpernomaBarenu, B CBOIO 0Yepe/Ib,
TOKE€ JTOCTATOYHO YacTO YAMUBIAIOTCS, MOYEMY CTY-
JIEHTHI HE 3aITOMHIINA HHOOPMAITUIO, TIPEICTABICHHYIO
B mpe3eHTanuu? [IpuduH MOXET OBITh MHOKECTBO,
MW OJHA W3 KITIOYEBBIX 3aKJII0YAacTCS B MPE3CHTAINH,
TOYHEEe — B €€ I'paMOTHOM odopmieHur. B mgaHHOM
CUTYalluu PE3YJIbTAThI KCTIEPUMEHTOB C TIPUMEHEHH-
eM alTpeKHHra IMO3BOJISIIOT MOHATH, KyJda Ha clahae
JIOJM CMOTPAT B TIEPBYIO OYepellb, KaK Pa3MECTHTh
KOHTCHT, YTOOBI CJIAliIbl YUTAUCh M paccMaTpUBa-
JIUCh TaK, KaK 3TO OBLIO 33 JyMaHoO.

3arpyKeHHOCTh CIIAHI0B TEKCTOM, Pa3IHYHBIMHU
CUMBOJIAaMH, JWarpaMMaMH, MpuGTaMu meperpykaet
CO3HAHHE YeJIOBEKa, OH HE MOXET COCPEIOTOUYUTHCS
Ha KOHKPETHOM, BHUMaHHe He (HOKYyCHpYeTCs, IMO3TO-
My MOHHMaHHE TOro, KaK 4YeJOBEK BOCHPHHUMAET
BH3YaJbHYI0O HH(}OpPMAIHIO, OTKPBIBAET MHOXECTBO
BO3MOXXHOCTEH 110 CO3JaHUI0 HWHTEPECHOTO, TPHBIIC-
KaloIlero BHIMaHue KOHTEHTA.

Cornacuo uccaenopanuio C. M. Kocciauna n JIk.
Jlungcou, mpolecc ycBaWBaHUSA BHU3YalbHON HHMOP-
MallM¥ COCTOMT M3 TPEX IIaroB: MoJydeHune, o0padoT-
Ka ¥ CBS3BIBAHHE C MMEIOMUMHUCS 3HaHUAMH. OTCYT-
CTBHE JIIOOOTO W3 ATUX IIaroB MOXKET MPHUBECTH K TO-
My, 4TO YeJOBEK HE CMOXET 00paboTaTh COACpIKaHUE
rpe3eHTauK. YToOB! 3aBEpPIINTh NIEPBBIN AT, HE00XO0-
JUMO CO3/1aTh YETKYIO CTPYKTYpPY NpPE3eHTALUH, MPH-
MEHSTP JIETKO pa3IMIUMbIe IBeTa M MPUDTHI, a TaKKe
BH3YaJIbHO BBICSATH HanOOJIee BaKHbIE MOHITHS, UICH
WM TepMUHBL YTOOBI IIOMOYb JIIOIAM 00paboTaTh HH-
(dbopmarmio, cieayeT u3deraTb HEHYXKHBIX BHU3YalIbHBIX
3JIEMEHTOB, KOTOPBhIE MOTYT OTBJ€Yb. 1peTHid Imar —
MOJKIIOUEHUE K 3HAHHUSAM 3PUTENISA — CBA3aH CO BTOPBIM
1aroM: HeoOX0MMO M30eraTh HEMOHSATHBIX TEPMUHOB,
OOBSICHATH CJOXKHBIC MOHATHS U IyMaTh O TOM, KaKoe
OTHOIIIEHWE TMpPEICTaBlIicHHAas HWHGOpMAIS HMEeT
K JKM3HHU JaHHOH aymuropuu [15].

Pesynbratel ncciaenoBaHmiA CBHACTEILCTBYIOT O TOM,
41O 0K0JI0 50 % aKTMBHOCTH MO3ra MPOUCXOJUT B IICH-
Tpax o0pabOTKU 3pUTEIIbHON HH(DOpPMALMH, TOITOMY
s dexTrBHOE TpHMeHeHne H300pakeHui, (oTtorpa-
(buii, BUICOPOIIMKOB, TUArpaMM H CIIHCKOB MapKepoB
SIBIIIETCSA BKHOM YaCThI0 ONTHUMM3AIMH B3aMMOJICH-
CTBHS C IIOJIB30BaTeIeEM. YenoBeyecKknii MO3r OH00EH
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KOMITBIOTEPY, KOTOPBI TOHHMAaeT TOJBKO (HhopmaThl
n3o0paxkeHuit. OH MOXKET COXPaHATh HH()OPMAIIHIO,
HO eMy HeoOXOAMMO IpeoOpa3oBaTh 3Ty HHPOPMAIUIO
B n300pakeHus. [Ipomecc KOHBEpTAIlMK 3aHUMAET Bpe-
MsI, CJIEZIOBATEIILHO, YeM JIOJIBIIE MPOIECC KOHBEPCHH,
TeM MeHee 3(h(deKTHBEH MPOLEcC «CKIAIUPOBAHUMD).
OJ1HaKO HCITOJIB30BaHKME BHU3YalIbHBIX 3(h(PEKTOB MO3BO-
JISIET 3HAYUTEIBHO COKPATHUTh YCUIIHS, HEOOXOIUMBIE
JUTS TTpeoOpa3oBaHusl KOHTEHTA, M MO3T COCPENOTaYH-
BaeTCs Ha MIpollecce HaKoIIeHus [16].

IToaTBepX)I€HO, YTO TOCIE MPOCMOTpPa TMPe3eHTAa-
LUK YeJ0BEK crocobed BcmoMHMTE 10 2 000 uzobpa-
JkeHu# ¢ TouHOCThIO 90 % B TecTax Ha paclo3HaBa-
HHE, TMPOBOJMMBIX B TEUCHHE HECKOJbKUX mHeH. ITo
WCTEUYCHUHU TpeX THEH desoBeK 3anmoMHUT Bcero 10 %
nHGbOPMAaLKH, KOTOPYIO cibiiman. OJQHAKO eCH Takas
rH(popMaLus codeTalach ¢ peJIeBaHTHBIMH HM300pake-
HUAMH, 00BbeM HH(POPMAIIUH, KOTOPYIO YIAlloCh 3a-
MMOMHHTD, TaXKe Yepe3 TPU THS OyIEeT COCTABIATH OKO-
10 65 %, 4TO MOATBEPKAAET CIIOCOOHOCThL YEIOBEUE-
CKOTO MO3ra K 3pHUTENbHON IMaMATH W COXPaHCHHIO
uHbopManuu [2]. DT0, B CBOIO 0Yepe/Ib, MOAUECPKUBA-
€T BaXXHOCTh HAIIAIHBIX MMOCOOHWH, B TOM YHCIIE TIpe-
3CHTAIINH, B 3aTOMUHAHUH HH()OPMAIIHH.

ITepBoe BIIeUaTIieHUE OT MPE3CHTAINN CYIIECTBEH-
HO BJIMSET HAa BOBJICYCHHOCTh ayJUTOPUH U BOCIIPHS-
THE, 3aKJIaJbIBasi OCHOBY JJIS NaTbHEHIIEro B3auMO-
nerictBus. B Teyenue nepBhix 13 MUIUTMCEKYH] Yelio-
BEK YCIIEBAET OICHUTH AJIEMEHTHI KOHTCHTA U OMOIIU-
OHAJILHO Ha HHUX OTpearupoBath. To ecTh elre 10 TOoro,
KaK 4eJOBEK OCO3HAeT CyTh OOpalleHHus, OH yXkKe CO-
CTaBMJI TIEPBOEC BIICUATIICHHE, 00paboTa coiep:KaHHe
MPe3CHTAlMK Ha SMOIMOHAIBHOM YPOBHE M IIPOIY-
CTHJI ero 4epe3 (hUIbTPhl KOTHUTUBHBIX HCKaKEHUH.
Janee cmycts 100 MWwUIMCEKYHIT HACTyIaeT 3Tar
SMOILMOHAIBHON 00pabOTKU NaHHBIX, CMCHSIOUIUKCS
MPOLIECCOM BO3HUKHOBEHHUS 3PUTEIBbHBIX acCONUAI
B KOp€ TOJOBHOTO Mo3ra. M yxe MeHee deMm depe3
CEeKYHy MOCJIe TOro, KaKk 4YejJOBEK BIEPBbIC YBHUIEI
n300paxkeHue, B MNPePpPOHTAIBLHON KOpe TOJIOBHOIO
MO3ra HauyMHAETCs MPOLECC MPUHATUSA permeHus. Cre-
JIOBaTEIbHO, MEXKIYy IICPBUYHOM BH3yallbHOW o00Opa-
00TKOH MHGOPMALMK W HAYAJIOM MpoIecca MPUHATHUS
PENIeHUsT TIPOXOANT BCETO HECKOJIBKO COTCH MIJIIHCE-
kyHn [17]. K coxkaneHuto, MHOTHE CJIaliibl BbI3BIBAIOT
HE TOJILKO KOTHUTHBHOE HANpsDKEHUE, HO M 3PUTEIb-
HOE HampspKeHHe, MO3TOMY oOnaganue uHbopManuei
0 TOM, YTO YEJOBEK YMTAET B MEPBYIO OYepelh W Ha
YeM JIOJIBIIE BCEro 3aJep)KUBAeT B3I, MO3BOJIAET
panoHaIbHO CHOPMUPOBATH BU3YAIBHBIM P Ha
ciaiifie s MOJMYYCHUS MHTECHCHBHOTO 3MOIMOHAIB-
HOTO OTKJTUKA.

Pesromupys pe3ynbTaThl psijia UCCIEAOBAHUN C MPH-
MEHEHHEM aWTPEKWHTa YK€ CEroJHS MOXXHO TE3MCHO
BBIICJIUTh KIIIOYEBbIE MOMEHTBI, HA KOTOPBIE HE00XO-
MO 0o0pariath BHUMaHWE TP Pa3MENIeHNH KOHTEH-
Ta Ha clanme:

1. JleBbIil yron crpaHuIbl MPOCMATPUBAETCS TEp-
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BeIM. CoriacHo mpaBuily I'yreHOepra MmpoCTpaHCTBO
NU3aifHa pa3JeNieHo Ha YeThIpe KBaJpaHTa, CPEAH KO-
TOPBIX BEPXHUU JIEBBIM U HIDKHHUI TPaBBIA CIUTAIOTCS
aKTMBHBIMHU KBaJpaHTaMH, a HI)KHHUH JIEBBIH M BEpX-
HUM TpaBbIi KBaApaHTHl — nmaccuBHbIMU [18]. IToaTo-
My BaXXHO MPHOPUTH3UPOBATH HMHGMOPMALUI0O M pa3-
MelIaTh €€ B Hy)KHbIX 00macTsx. CienoBaTenbHO, €CITn
BEPXHHH JICBBIM YTOJ Cllaiija WM M300paXKeHUsS TIPH-
BIIEKAIOT BHUMaHHUE B MEPBYIO odepelb, TO Hauboliee
BOXHYIO MH(POPMAIUIO, HATIPUMEDP 3arojoBOK cjaiaa,
parrioHaIbHEE pa3MeNiaTh B IEBOM BEPXHEM YTITY.

2. BepxHssa 4acTh ciaima mpocMaTpUBaeTCs J10Jb-
11e, CIeI0BAaTEbHO, CaMO€ BaKHOE COOOIIEHHE JTOIK-
HO pacrojaratbcss MMEHHO TaM, a B HW)KHEH YacTh
ciaiiga — wHGOpPMAIUA C MEHee BaKHBIMH JCTAISIMH,
YTO TMO3BOJIUT BOCIHPUHHMMATH JAHHBIC OBICTPO M 0e3
KOTHUTHBHOM MEPErpy3KH.

3. He crour neperpyxarth ciaia Tekctom. Corac-
HO mccienoBannio Pew Research Center, mpoBeacH-
Homy B 2016 r., 42 % pecrnoHACHTOB IPEANOYUTAIOT
CJI0Ba M300paKEHUSM, KOTJIa IeJI0 KacaeTcss HOBOCTEH.
OmHako HY)KHO MOHHUMATh, YTO MPE3CHTAINS — BH3Y-
aTbHOE CPEACTBO, MOITOMY TEKCT Ba)K€H, HO OH JIOJI-
JKeH ObITh MHHUMAJIbHBIM [19].

4. JleBas TOJIOBMHA Claina (CTpaHUIbI) JOMHHH-
pyet. UenoBek uyuTaeT MHGOPMAIHNIO CJIeBa HAMpPaBo,
TTOCKOJIbKY OOJIBITUHCTBO MHUCHMEHHBIX SI3BIKOB OBLTH
CO371aHBl IMEHHO TaKUM 00pa3oM. Pe3ynbTaThl Ucciie-
noBanus Nielsen Norman Group oOmnpeaeiawiIv, YTO
MOJIK30BaTENIN CETH TPaTAT 69 % CBOEro BpeMeHU Ha
MIPOCMOTpP JIeBOH monoBwHBI cTpanuibl U 30 % Ha
MIPOCMOTP TMpaBoii MOJIOBUHBI [19]. 3mech e CTOUT
BCIIOMHUTH | O 11adyione F-o0pa3Horo ureHus — yura-
TEIW HAYWHAIOT YNTATh TIEPBYIO CTPOKY, & 3aTeM BEP-
THKAJIbHO CITyCKaloTCs Mo crpanuie. OHU BTOPOH pa3
CMOTPAT TOPHU3OHTAIBHO B CEPENUHY CTPaHUIIBI, CO-
3naBas 3Gdext Gopmbl OykBel F u Z-mabmoHa (TH-
MUIHAsl cXeMma, KOTOPOM JIOAW CIeAYIOT MPU YTCHUH
TEKCTOB: CJIeBa HAlpaBoO, 3aT€M BHHU3 HAJEBO W, HAKO-
Hell, HanpaBo). Clie1oBaTeIbLHO, CAMOE Ba)KHOE HE0O-
XOJUMO pa3MellaTh B JIEBOM YacTH cllaiija, W »Keya-
TEJIbHO COCPEIOTOUYNTHCS Ha BU3YaJIbHBIX d(hdeKTax.

5. JIronu He YUTAIOT CTPAHHIIBI, @ MPOCMATPHBAIOT
B IOMCKAaX 3HAYUMO# nHpopManuu. [103TOMY BaskHBIC
9JIEMEHThI Cllaiija Jydille BKJIIOYHUTh B IEPBBIC JBa
a03ara, MCII0JIH30BaTh 3ar0JIOBKH/IIOA3ar0JI0BKH, BbI-
EIsITh Ba)XKHOE CIIOBO B NPEMIONKCHHH SKAPHBIM
mpudTOM WM KypCUBOM, YTOOBI OCTAHOBUTH JIBHIKE-
HUE TJ1a3 ¥ TIPUBJICYbh BHUMAHUE ayIUTOPHH.

6. BakHbIM D3J€MEHTOM au3aiiHa, IT03BOJISIOIAM
YUTATEI0 COCPEAOTOUYNTh BHUMAHHE HAa COOOIIECHHUH,
sBisieTcss pUQT. [ToCKONBbKY OOJBIIMHCTBO JIIOACH,
KaK MPaBUIIO, MPEAMOYUTAIOT BapHaHT, KOTOPBIH 00-
JIeryaeT UM paboTy U oOecrieurBaeT 0oJjice MPUATHBIM
OIIBIT, CJIEAYET WCIOJb30BaTh NMPOCThIE MIPH(TH Oe3
3aceduek, KOTOPbIE JIETKO YHUTATh (HApUMEpP, TaKue
mpudTel, kak Arial, Avenir unmu Calibri). CnoxHble
mpudTH, B CBOIO OYepeqh, BU3yalbHO OOJBIIE TpH-
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BJIEKAIOT BHHMAaHHE, OJHAKO 3aCTaBJISIOT MO3T pado-
TaTh aKTHBHEE, MOATOMY HMX CIIEIYET HCIIOIb30BaTh
TOJBKO IS BBIJACICHUS BakHOH mHpopMaiuu. Kpome
TOro, mMpu OoMOPMIICHUU CIIAHI0B HE CTOUT 3a0BIBATh
1 O TICUXOJIOTHH IIBETA.

3akJiouenue

TakuM 00pa3oM, aHaIU3 PHIHKA HEHpOMapKETHHTa
TTO3BOJISIET CIENIaTh BBIBOJ O €T0 TOJOXKUTEIBHON JIH-
HaMHKe, YTO OOYCJOBIIEHO PACTYIIUMHU MOTPEOHOCTS-
MU OW3HECa B MOHHUTOPHUHTE IMOKYMAaTEIhCKOTO TIOBE-
nenus norpebureneii. HelipoMapKeTHHIOBBIE HHCTPY-
MEHTBI OO0ECIEUYNBAIOT YHHKAILHOE TPEHMYIIECTBO
B CPaBHCHUHU C MHCTPYMECHTAMU TPAJUIIMOHHOTO Map-
KETHHTa, PACKPBIBasl TIOACO3HATEIHLHBIE MOTHBBI U OMO-
[IHOHAJIBHBIE TPHUITEPHI, MO3BOJIAS KOMITAHUAM aJalTH-
poBaTh CBOM CTpaTeTHH C TIOHWMMaHWEM TOTO, YTO
HaXOJIMT OTKJIUK Yy LIEJIEBOU ayAUTOPHUHU.

Benymmm cermMeHTOM phIHKAa HEMPOMapKETHHTOBBIX
TEXHOJIOTUH HapsAAy ¢ (QYHKIHOHAILHOW MAarHHTHO-
pe30HAHCHOM ToMorpaduel SBIsIeTCs PhIHOK TEXHOJIO-
TUU OTCJIC)KUBAHUS IBWKCHHUH TJa3 (alTpeKuHra), je-
MOHCTPHPYIOITNN YCTOMUHUBYIO TEHACHITHIO K POCTY.

PocT BOCTpeOOBAHHOCTH M TIOMYJSAPHOCTH aWTpe-
KHHTa OOYCJIOBJICH MHOXECTBOM (haKTOPOB, B YHCIIC
KOTOPBIX, HAIPUMEDP, PACTYIIHH CIPOC Ha TEXHOJIOTHH
OTCJICKUBAHWVSI TJ1a3 B PA3IMYHBIX OTPACIIAX, TAKUX KaK
OBITOBast JJEKTPOHHKA, 3JPABOOXPAHEHHE W HCCIEI0-
BaHUSl PBIHKA UL YJIYYIICHHS ITOJIb30BATEIHCKOTO
ONbITa W TIOBEJICHYECKOTO aHAJIN3a; PacTyllee BHeIpe-
HHE aUTpPEeKWHTa B IMPHIOKCHHUSIX BUPTYAIBHOM M IO-
ITOJIHEHHOM PEaIbHOCTH; PACHIMPEHHUE aBTOMOOMIBLHOM
MIPOMBILIUIEHHOCTH, TA€ aWTPEKUHI UCHOJIb3YEeTCs s

KOHTpOJII ¥ 0€30IMacHOCTH JIOPOXKHOTO JIBWKCHUS,
a TaKoKe MOCTOSIHHOE Pa3BUTHE TEXHOJIOTUH ammapaTHo-
TO ¥ MPOTPAaMMHOTO O0ECHEYeHHUS VI OTCIICKUBAHUS
B3I/, YTO JIETACT €ro 0oee MOCTYITHBIM.

Baxnyro posib HEHpOMapKEeTHHIOBBIE HCCIIEIOBA-
HUS C MIPUMEHECHUEM alTPEKHHTa UTPAIOT U B TPAMOT-
HOM pa3MeIIeHNH KOHTCHTa Ha PEKIIaMHON ITOBEPXHO-
CTH WIM ciaiiie npeseHTannu. OdopMieHne craigos
MIPE3CHTAINN SBJSIETCS BAYKHBIM 3JIEMEHTOM BU3yallb-
Horo au3aitHa. OT BeTa U BEIOOpa MIpUQTa 1O MaKeTa
TEKCTa U U300paXKCHNUH — BCE YCIUIUS 110 ONTHMHU3AITUHI
JIOJDKHBI OCHOBBIBATHCS Ha NPHUHIIMIAX HeHpoMapke-
TuHra. Jlu3allH AOKEH YYUTHIBATh MCCIIEIOBaHMS,
HANpaBJICHHBIC HAa OTCIC)KUBAHUC B3TJIANA, U BECTH
YUTAIOMIETO 110 TOMY IYTH, KOTOPBIH SBISIETCS IIpen-
MOYTUTENIbHBIM. BusyalbHblil IH3ailH — HCKYCCTBO,
a ONTUMHU3UPOBAHHBIN MOJIB30BATEIBCKUN OMBIT — 3TO
TO, YTO J€JIaeT MPE3CHTALIUIO MOJIE3HOH.

[IpumMeHeHne pe3ynbTaTOB, MOJTYYEHHBIX IO HTO-
raM HUMEIOUIUXCA SKCIEPUMEHTOB C MNPUMEHEHHUEM
HEHPOMAapKETHHTOBBIX WHCTPYMEHTOB, B TOM YHCIE
alTpeKUHra, MO3BOJISCT NMPUHUMATh PEIICHHUS O KOH-
TEHTE W €r0 pa3MeIIeHWH Ha Claliax Npe3eHTAllHH,
MaKCUMHU3HPYsI 3HAUUMOE B3aUMOICHCTBUE.

ITomoOHBIM HCCITEIOBAHUSAM C TIPUMEHEHHUEM aiTpe-
KepoB OyJeT MOCBSINEHAa Cepusl NANBHEHIINX CTaTeH
aBTOpa Ha MpHUMepe YYeOHBIX Mpe3eHTaIui, pa3pado-
TaHHbIX npenonaBarenssmu GI'AOY BO «benropon-
CKMH TOCYIapCTBEHHBIH HAI[MOHAJIBHBIA HCCIIEIOBA-
TENBCKUHA YHUBEPCUTET» B LENSAX MOBBIMICHHUS 3(dek-
TUBHOCTH BOCTIPHATHSA y9eOHOTO KOHTEHTa, YTO OCO-
OCHHO aKTyaJlbHO B TEPHOJ JUCTAHIIMOHHOTO o0yde-
HUS B pETHOHE.
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